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How’s Business? 


Everybody in the feed industry 
wants to know ‘‘How’s Business? 
What wil! the demand for feed be 
between now and next spring?”’ 


Feed dealers, who are close to 
the actual consumers of feed and 
themselves the ultimate distribu- 
tors, should be able to answer the 
question with greater accuracy 
than any other single factor in 
the trade. 


The Feed Bag, therefore, is 
happy to present a complete sum- 
mary of dealer opinion on the 
subject ‘‘How’s Business"’ in an 
article in this issue. The article 
is based on actual returns of a 
confidential questionaire widely 
circulated in the East and Central 
Northwest. Read what the deal- 
ers say in ‘‘The Dealers’ Paper.”’ 
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Quality and 
Service 


ata 


Reasonable Price 


Form an Unbeatable Combination 


MINNEAPOLIS MILLING CO. 


MINNEAPOLIS, MINN. 


904-908 FLOUR EXCHANGE | 
PHONE ATLANTIC 0146 


OUR WISCONSIN REPRESENTATIVES 
WILL GLADLY SERVE YOU 


W. H. MANN, Oconto, Wis. 
©. E. ROOTH, Minneapolis, Minn. 
L. D. CRANE, Chippewa Falls, Wis. 


J. S. DOUSMAN, Antlers Hotel, 
Milwaukee 
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CUT Grains Bring 


Better Prices 


Steel cut corn, durum wheat, milo maize, 
peas, millet and kafir corn sell for much better 
prices than cracked, ground or milled feed. 


The EUREKA CUTTER 


makes a cleaner, brighter and more uniformly 
sized product than is possible with any other means of 
reduction. Much less fine residue, no jagged edges or 
splinters. Cuts corn with excessive moisture perfectly; 
requires less power. Makes a highly saleable product 
that brings fancy prices. Write for full information. 


‘She Strong -Scott Mfg Co. 


Minneapolis Minn. Great Falls Mont. 
In Canada: The Strong-Scott Mfg.Co.Ltd.Winnipeg 


FROEDTERT GRAIN & MALTING CO. 


Grain Merchants and Elevator Operators 


Operating Elevators at Milwaukee, Winona, Minn., and Red Wing, Minn. 
Members of Leading Exchanges 


MINNEAPOLIS OFFICE, 604 CORN EXCHANGE 


MILWAUKEE, WIS. PLANT 


Long Distance Phone Broadway 5600 


MINN.PLANT 
Elevaior and Storage Capacity 3,050,000 Bushels 
Our prices are always in line 


Due to the fact that our operating expense is divided between our grain 
and malting departments 


Don’t fail to get in touch with us when again in the market 
We specialize in corn, oats, barley, poultry wheat. 
““We Ship What We Sell’’ 
MILWAUKEE 
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Save 
Money 


We offer the 

Lowest Prices 

Consistent 

with 

Good Service 
Go 


Large Warehouse 
Facilities And 
Complete Stocks 
Enable Us To 
Excell In 

Prompt Shipment 
Of All Grades Of 
Mill Feeds 

Either Straight or 
Mixed Cars 


Take advantage of the large 
and efficient E. S. Woodworth 
& Co. organization. With 
our elevator, warehouse, com- 
petent men in every depart- 
ment on the Chamber of Com- 
merce trading floor, intimate 
association with mills both local 
and outside of Minneapolis, no 
firm can serve you better. 


We Would Be 
Pleased To 
Serve You 


i 
BUY THE BEST 


 ARCADY DAIRY FEED | 


16% Protein 
| “The Old Reliable 16% Feed” i 


AND : 


| Full Line Arcady Wonder Feeds : 


| MADE BY 


| ARCADY FARMS MILLING asec’ | 
CHICAGO, ILL. 


me: SOLD BY ALL GOOD DEALERS : 


Woodworth 
Company 


MINN. 


MINNEAPOLIS, 


Page Four 


There is something in the 
Mash that makes Big Egg 
Production. Dealers are 
getting repeated orders. 

Hales Buttermilk Egg Mash 


is free of all Dusty Materials. 
It is made fresh daily. 


When you are in Milwaukee 
with your truck, take back a 
few bags for a trial. 


Our mill is in the center of the 
city—in the wholesale district. 


HALES MILLING CO. 


Ist Ave. Viaduct and Lake St. 


MILWAUKEE 


Phone Hanover 973 
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Satistiea— 
Z Ks is the dealer selling 

| Egg Mash 

FOR 

BIG PROFITS 


Che Feed bag 


MILWAUKEE WISCONSIN 


Volume Two 


November, 1926 


Number Eleven 


Ancient And Modern Feed Dealers 
Have Much In Common 


Competition Was Just As Keen, But Less Honorable, In Roman Days 
Read This Humorous Translation Of Old Circular Issued At Pompeii 


HILE visiting Naples, last fall, 
V \ I took a great interest in the 
wonderful museum there, of 
objects that have been exhumed from 
the ruins of Pompeii. It-is a remark- 
able collection, including among the 
receipts, contracts, statements of sales, 
etc., etc., of bankers, brokers, and us- 
urers. I was told that the exhumist 
also ran into an Etruscan bucket-shop 
in one part of the city, but, owing to 
the long, dry spell, the buckets had 
fallen to pieces. 


Ancient Feed Dealers 
The object which engrossed my at- 
tention the most, however, was what 
seems to have been a circular issued 
prior to the great volcanic vomit of 78 
A. D., and no doubt prior even, to the 
Christian era. As the date is torn off, 
however, we are left to conjecture the 
time at which it was issued. I was 
permitted to make a copy of it, and 
with the aid of my hired man, I have 

translated it with great care. 

Office of 
LUCRETIUS & PROCALUS 
Dealers in 
Flour, Bran, Shorts, Middlings, Screen- 
ings, Etruscan Hen Feed and 
Other Choice Bric-a-brac 

Highest Cash Price Paid for Neapoli- 
tan Winter Wheat and Roman Corn. 
Why haul your Wheat through the 
sand to Herculaneum, when we pay 

the same price here? 


Office and Mill, Via VIII, near the 
Stabian Gate, Only Thirteen Blocks 
from the P. O., Pompeii 
Dear Sir: This circular has been 
called out by another one issued last 
month by Messrs. Toecorneous & Chil- 


By E. W. Nye 


lainicus, alleged millers and wheat ~ 


buyers of Herculaneum, in which they 
claim to pay a quarter) to a half-cent 
niore per bushel than we do for wheat, 
and charge us with docking the farm- 
ers around Pompeii a pound per bushel 


ERE’S another funny 

bone tickler for feed 

dealers by that famous 
American humorist, Bill Nye. 
“Milling in Pompeii” was first 
published by F. Tennyson Neely 
in 1896 as a part of a collection 
of Mr. Nye’s humorous word 
pictures. The world changes 
every day and every year, but 
human nature remains very 
much the same as it was in the 
Garden of Eden. 


more than necessary for cockle, wild 
buckwheat, and pigéon grass_ seed. 
They make the broad statement that 
we have made all our money in that 
way, and claim that Mr. Lucretius, of 
our mill, has erected a fine house, 
which the farmers allude to as the 
“wild buckwheat villa.” 
“Crooked Brass Tester” 

We do not as a general rule, pay 
any attention to this kind of stuff; but 
when two snide Romans, who went to 
Herculaneum without a dollar and 
drank stale beer out of an old Etruscan 
tomato-can the first year they were 
there, assail our integrity, we feel jus- 
tified in making a prompt and final re- 
ply. We desire to state to the Roman 
farmers that we do not test their 
wheat with the crooked brass tester 
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that has made more money for Messrs. 
Toecorneous & Chilblainicus than their 
old mill has. We do not do that kind 
of business. Neither do we buy a man’s 
wheat at a cash price and then work 
off four or five hundred pounds of 
XXXX Imperial hog feed on him in 
part payment. When we buy a man’s 
wheat we pay him in money. We do 
not seek to fill him up with sour Car- 
thagenian cracked wheat and odors of 
the store. 

We would also! call attention to the 
improvements that we have just made 
in our mill. Last week we put a handle 
in the upper burr, and we have also 
engaged one of the best head millers 
in Pompeii to turn the crank day-times. 
Our old head miller will oversee the 
business at night, so that the mill will 


be in full blast night and day, except. 


when the head miller has gone to his 
meals or stopped to spit on his hands. 


The Mill Had a Past 


The mill of our vile contemporaries 
at Herculaneum is an old one that 
was used around Naples one hundred 
years ago to smash rock for the Nea- 
politan road, and is entirely out of re- 
pair. It was also used in a brick-yard 
here near Pompeii, then an old junk 
man sold it to a tenderfoot from Jeru- 
salem as an ice-cream freezer. He 
found that it would not work, and 
so used it to grind up potato bugs for 
blisters. Now it is grinding ostensible 
flour at Herculaneum. 

We desire to state to the farmers 
about Pompeii and Herculaneum that 
we aim to please. We desire to make 
a grade of flour this summer that will 
not have to be run through the coffee 
mill before it can be used. We will 
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also pay you the highest price for 
good wheat, and give you good weight. 
Our capacity is now greatly enlarged, 
both as. to storage and grinding. We 
now turn out a sack of flour, com- 
plete and ready for use, every little 
while. We have an extra handle for 
the mill, so that in case of accident 
to the one now in use, we need not 
shut down but a few moments. We 
call attention to our XXXX Git-There 
brand of flour. It is the best flour 
in the market for making angels’ food 
and other celestial groceries. We fully 
warrant it, and will agree that for 
every sack containing whole kernels of 
corn, corncobs, or other foreign sub- 
stances, not thoroughly pulverized, we 
will refund the money already paid, 
and show the person through our mill. 


Celebrated Dough Squatter 

We would also like to call the at- 
tention of farmers and housewives 
around Pompeii to our celebrated 
Tough Squatter. It is purely auto- 
matic in its operation, requiring only 
two men to work it. With this ma- 
chine two men will knead all the bread 
they can eat and do it easily, feeling 
thoroughly refreshed at night. They 
also avoid that dark maroon taste in 
the mouth so common in Pompeii on 
arising in the morning. 

To those who do not feel able to 
buy one of these machines, we would 


say that we have made arrangements 
for the approaching season, so that 
those who wish may bring their dough 
to our mammoth squatter and get it 
treated at our place at the nominal 
price of two bits per squat. Strangers 
calling for their squat or unsquat 
dough, will have to be identified. 

Do not forget the place, Via VIII, 
near Stabian gate. 

Lucretius & Procalus 

Dealers in choice family flour, cat 
feed and oatmeal with or without clink- 
ers in it. Try our lumpless bran for 
indigestion. 


SAHADI BROTHERS, INC., 84 
Washington street, New York City, 
makers of a whole wheat breakfast 
food, whose by-product is used by feed 
manufacturers, has purchased new ce- 
real cutting machinery. . 


MILWAUKEE, 


CARL, KOROWSKIE, Cecil, Wis., 
has purchased the old grist mill, which 
has been idle for several years and 
will resume operations soon. 


NORTHERN. SUPPLY CO., Am- 
ery, Wis., is enlarging and remodeling 
its warehouse and will build a large 
feed mill. 


W. A. PEGRAM, Oakville, Ill., has 
purchased the Clifton Grain Co. . 


FRED KERBER will open a feed 
grinding business at Emmetsburg, 
Iowa. 


CLARENCE KUHE has accepted a 
position as manager of the Davenport 
Elevator Co., at Larchwood, Iowa. 


CHARLES GIMM is erecting a 
feed mill at Sherburn, Minn. 


WISCONSID 


WH 


ABLUE 


SWEET 
DAIRY FEED 


BROOKS MILLING GO. 


MINNEAPOLIS, MINE 


CORN GLUTEN 3 
“MOLASSES. SALT. 


Protein 1614%, 6%Fat 
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Results Determine Value 
| 


opinion in verse. 


One of our dealers with growing sales 


of BLUE RIBBON, expresses his 


US 


The reliable BLUE RIBBON Sweet Dairy Feed, 
As a balanced ration, supplies every need. 

For good milk production, the year around, 
It’s equal, at present, has not been found. 


BROOKS MILLING CO. 


MINNEAPOLIS MINNESOTA 
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JOHN V. STURNER, Curtiss, Wis. 


TRY IT. 
And You Will Always 
BUY IT 


C. E. DINGWALL CO. 
WHOLESALE 
GRAIN AND FEED 
5 Samnle Grain Screenings, Etc. 

N 
oo 


News Of Central Feed Association 
Joshel Made Director 3 


Second Local Dealers’ Club Holds Meeting At Wisconsin Rapids 


Northern Illinois Given Representative On Executive Committee 


district club commenced activ- 
ity under the auspices of the 
Central Retail Feed Association when 
a group of retailers of Central Wiscon- 
sin held a get-together meeting at 
Wisconsin Rapids, Sunday, October 3. 

D. W. McKercher, president of the 
Central Retail Feed Association, issued 
the call for the meeting and is spon- 
soring the new informal group which 
is to be known as the Central Wiscon- 
sin District Feed Dealers’ Club. 

Credit Problem Discussed 

The credit problem, which formed 
the basis for organization of the Wat- 
ertown-Jefferson club, was the primary 
subject discussed at the Wisconsin 
Rapids meeting. Many of the dealers 
present reported that they had con- 
siderable sums outstanding, and were 
experiencing the usual difficulties col- 
lecting the same but a few, on the 
other hand, had solved the problem. 

Two dealers in one town, of this 
latter class, reported that their credit 
situation “had been so bad two years 
ago that they were forced to get to- 
gether, which they did with the re- 
sult that they both agreed to do busi- 
ness on a strictly cash basis. These 
dealers lost some trade at first, but 
say they have it all back now and are 
really making some money which they 
never did before. 

Cash, and Nothing Else But 

Cash means cash, and nothing else 
but, with these dealers, too, although 
they do permit farmers to give them 
checks dated ahead to the monthly 
milk check day. These dealers will 
not accept notes and a majority of the 
dealers present agreed with them that 
notes were not strictly desirable, al- 
though one dealer reported that the 
note plan had worked satisfactorily in 
his case. 

Direct selling was also discussed by 
the dealers attending the Wisconsin 
Rapids meeting and the educational 
campaign of the Central Retail Feed 
Association, which, it is hoped, will 
minimize the direct selling evil, was 
endorsed. The dealers present agreed 
to co-operate and accurately report in- 
stances of direct selling at their sta- 
tions. 


A SECOND local feed dealers’ 


Koziczowski Next Host 
John Koziczowski, well-known Am- 
herst Junction dealer, invited the club 


AN IMPORTANT 
MESSAGE FOR YOU 


The amount of quality and 
services which the Central Re- 
tail Feed Association can render 
to the feed business is chiefly 
determined by two things: by 
the actual extent of its annual 
revenue, and by the degree to 
which it represents the feed in- 
dustry as a whole. Every new 
member not only increases ef- 
ficiency of the Association 
through the payment of his an- 
nual dues, but by his enrollment 
makes it better able to speak and 
act as united industry. The dues 
paid into its treasury are an in- 
vestment that will bring large 
returns, and an increased mem- 
bership will make these returns 
even greater in the years to 

_ come. 

The Central Retail Feed As- 
sociation is the one trade organ- 
ization in the North Central 
States devoted to the service of 
the feed industry as a whole. It 
is proud of its present organiza- 
tion, and above all else it seeks 
‘to increase its usefulness to the 
feed industry and to each indi- 
vidual member thereof, through 
an enrollment which will give it 
the united and virtually complete 
support of one of the important 
businesses of this part of the 
country. 


D. W. McKERCHER 
President 


to hold its second meefing as_ his 
guests at Amherst Junction. His in- 
vitation was accepted and the date of 
the second meeting will be announced 
later. It rained throughout the day 
of the first meeting which cut down 
the attendance and it is hoped that 
the weather man will be more kind 
another time. 
Those present at the Wisconsin Rap- 
ids meeting included: A. J. Kujawa, of 
Kujawa & Wilkins, Rudolph; Frank 
Miller of Rudolph Mercantile Co., Ru- 
dolph; John Koziczowski, Amherst 
Junction; J. E. Lyons and John Um- 
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A. JOSHEL of M. A. Josh- 

M ‘el & Bros., Geneva, IIl., has 
© been appointed director of 

the Central Retail Feed Association 
to fill the piace left vacant by the 
death of R. E. York. D. W. Mc- 
Kercher, president of the association, 


appointed Mr. Joshel to serve on the 


Board of Directors until the second 
annual convention of the association 
this summer, when Mr. York’s term 
would have expired. 

M. A. Joshel is one of the most suc- 
cessful, best known and progressive 
feed dealers in Northern Illinois. He 
has been established at Geneva for 
many years, and during that time has 
always been prominently identified 
with all progressive movements in the 
industry. He was one of the members 
of the original Committee of Thirty, 
which sponsored the organization con- 
vention of the Central Retail Feed As- 
sociation held at Milwaukee last June. 

The list of members of the Central 
Retail Feed Association from Northern 
Illinois has been growing, and now 
represents a fair proportion of the total 
membership, so it was thought advis- 
able to have a representative from 


_ that section on the Board of Direc- 


tors. Due to Mr. Joshel’s early work 
in behalf of the association, Mr. Mc- 
Kercher selected him to fill the posi- 
tion, and it is believed that he will 
serve admirably and that the associa- 
tion will make much more rapid pro- 
gress in Illinois from now on. 

One of the projects which Director 
Joshel will undertake in the near fu- 
ture, it is expected, will be the organi- 
zation of a northern Illinois’ district 
feed dealers’ club. Local clubs of this 
kind have already been established un- 
der the auspices of the Central Retail 
Feed Association in the Watertown- 
Jefferson district and the vicinity of 
Wisconsin Rapids. 


haefer of J. E. Lyons & Co., Colby; 
Wiersig & Dins, Colby; Orin Trindal 
of Loyal Elevator & Sales Co., Loyal; 
Herman Dassow, Vesper; and D. W. 
McKercher of McKercher Milling Co., 
Wisconsin Rapids. 


R. W. SHOEMAKER has pur- 
chased the W. N. Butler flour and feed 
business at Indianola, Ia. 
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Take This Tip— 
Stock Now 


Corn Gluten Feed is 
Manufactured by 
American Maize Products Co. 
New York and Chicago 


Anheuser-Busch, Inc. 
St. Louis 


Clinton, Iowa 
Corn Products Refining Co. 
New York‘and Chicago 
The J. C. Hubinger Bros. Co. 
Keokuk, Iowa 
The Huron Milling Co. 
Harbor Beach, Michigan 
The Keever Starch Co. 
Columbus, Ohio 
Penick & Ford, Ltd., Inc. 
Cedar Rapids, Iowa 
Piel Bros. Starch Co. 


Indianapolis, Indiana 


Decatur, Illinois 


Union Starch & Refining Co. 


Columbus, Indiana 


Clinton Corn Syrup Refining Co. 


A. E. Staley Manufacturing Co. 


23% Protein xy 


Makes Every Ration Better >” 


When the price of any necessary 
staple is right the wise merchant 
stocks up. 


Corn Gluten Feed is a staple need for 
good feeders. The present price is 
favorable to you. 


Your customers are not going to feed 
it any LESS this winter. They will 
feed MORE of it. 


When we say “Stock Up!” we are 
giving you some very sound advice. 


Order from any 
Manufacturer. 


Associated Corn Products Manufauturers 
208 So. La Salle St., Chicago, IIl. 
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EDITORIAL 


EVERY MEMBER Members of the Central Retail Feed 
GET. A MEMBER Association should profit by the ex- 

ample of the Grain Dealers’ National 
Association which has recently adopted the slogan: Every 
Member, Get a Member. 

The Grain Dealers’ National Association is one of the 
most successful trade organizations in the country and more 
than thirty years old but it knows from experience that it 
can only increase its membership through active work. 

There are some dealers, both in and out of the Cen- 
trak Retail Feed Association, who seem to think that the 
new organization ought to grow over night like a mush- 
room. They forget that.mushroom growth is not substan- 
tial growth and that nothing worthwhile is accomplished 
without effort. 

The Central Retail Feed Association has made re- 
markable progress in its few short months. It already has 
more paid dealer members than any previous similar or- 
ganization. Just how large and how strong it will grow 
depends on its members. With a little effort, every member 
can easily get a member. Why not get busy today? 


MORE ABOUT Never did any one any permanent 
PRICE CUTTING good. 

Is an admission that the first price 
was too high anyway. 
Is unnecessary if your customers are getting a fair deal. 
Is a poor way to establish public confidence in your busi- 
ness. 
Is easy to start and hard to stop. 
Is inefficiency’s last resort. 
Ts the first step toward a receivership. 

The above observations on price cutting are borrowed 
from another publication but they are strictly in line with 
ideas which have been promulgated in almost every issue 
of The Feed Bag throughout the past year. 

Feed dealers who have backbone and ability do not and 
will not cut prices. Adjust your prices every day so that 
they keep pace with fair market values and be frank in 
admitting that you are in business to make a profit. If 
you follow such a policy, your patrons will be quick to 
recognize that you are on the square and price cutting will 
become unnecessary. 

The best business asset a feed and flour store can have 
is a reputation for being fair. Price cutting will never 
help build such a reputation. Don’t cut prices. 


CREDIT PROBLEM One of the most interesting art- 
SOLVED icles which has ever been pub- 

lished in The Feed Bag is an in- 
terview with Bentley Dadmun of The Dadmun Co., White- 
water, Wis., on the subject of how Mr. Dadmun solved 
his credit problem. 

Mr. Dadmun is one of the most out-standing men in 
the feed business in Wisconsin today and perhaps could be 
considered one of the most successful retailers in the entire 
country. He is a keen student of his business and his 
community and two years ago evolved and placed in opera- 
tion the credit plan which is described in the interview. 

There are several important phases of Mr. Dadmun’s 
' solution of the credit problem but we were particularly im- 
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IN PROSPECT 


pressed by the following: (1.) Cash customers should not 
be taxed for the additional book work and office expense 
which charge accounts necessitate and, accordingly, are en- 
titled to lower prices. (2.) We are interested in giving our 
customers and ourselves a square deal and not in making 
money on credit transactions. Mr. Dadmun practices a 
policy cf open dealing in setting both his cash and credit 
prices which he is always willing to explain and with which 
most of his customers are familiar. 

Operation of the above two outlined phases of Mr. Dad- 
mun’s credit plan has the effect of convincing all his custom- 
ers that they are getting a square deal at Dadmun’s. The 
cash customers realize that they are not paying for any- 
thing they do not receive. The credit customers realize 
that they are not paying Mr. Dadmun an ‘extra profit, but 
merely a small charge to help cover the extra cost of keep- 
ing charge account records. 

Every reader of The Feed Bag should turn to page 
thirteen and read Mr. Dadmun’s article. His methods of 
solving the credit probiem may or may not meet your re- 
quirements but we are sure that there are very few of our 
friends who could not profitably enjoy a little visit with 
Bentley Dadmun. 


IT BEGINS To the question, why the grain elevator 
TO HURT business cannot make money, Pierce Blew- 

ett, well-known North Dakotan, of James- 
town, describing himself as “owner of the Star Elevator 
company, and 2,400 acres of land,” makes answer to the 
Grain Dealers’ Journal of Chicago in terms that indicate 
that something is beginning to pinch the farmer. 

Our prohibition law is responsible for the present 
depression in our country. We haven’t made any 
money since that law was placed on our statute books. 
That law destroyed our market for barley, rye, corn, 
and oats. What we should have in the United 
States is the unrestricted manufacture and sale of al- 
coholic liquors under government control, for profit. 

Then and not until then will agriculture ever - 
see any prosperity in our country. Give us back our 
market for barley, rye, corn and oats, which are all 
selling now on a feed basis, which was destroyed by 
the 18th amendment and will come back to its own 
very quickly. We can accomplish this result by send- 
ing men to congress that stand without hitching and 
let the boys that drink wet and vote dry remain at 
homie. 

Which, as a voice from North Dakota, has a signifi- 


cance not to be overlooked.—St. Paul Dispatch. 


GOOD BUSINESS Returns of The Feed Bag business 
survey questionnaire clearly indicate 
that good business is in prospect for 
the retail feed industry between now and spring. The en- 
tire feed industry should prosper, too, when the retailers 
are active. 

When you have finished reading the business survey 
article, take a pencil and scratch pad of paper and figure 
just what your share of the prospective business ought to 
be. Then, go after it. The go-getters are the fellows who 
will get the business. Make sure that you are one. 
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J. E. LOVELAND and Charles 
Wardenn have recently taken over the 
Moscow Milling Co., Moscow, Pa., and 
are installing a new mixer and corn 
cutter. 


MISS DAISY M. ALBERTY, sec- 
retary of the Carbondale Milling Co., 
Carbondale, Pa., announces that her 
firm will shortly manufacture and mar- 
ket a private line of poultry and dairy 
feeds. New machinery is now being 
installed at the mill. 


PAUL BENNETT, junior member 
of the firm of U. M. Bennett & Son, 
had a narrow escape from death when 
fire destroyed the mill at Tioga Cea- 
ter, N. Y., with an estimated loss of 
$25,000.00. 


New Jersey Feed,{Dealers 
Hold Annual Meeting 


MELVIN E. MUNDT took posses- 
sion of the elevator and business of 
the Farmers’ Elevator Co., Clutier, Ia., 
which he purchased a month ago on 
October 16th. 


S. A. SALTER, manager of the In- 
ternational Milling Company’s West- 
ern Flour Mills, at Davenport, Ia., an- 
nounces that his firm is building eigh- 
teen new concrete storage bins which 
will increase the storage capacity of 
the mill to 1,100,000 bushels. 


AY back in 1894—over a quarter of a century 
ago—Purina Mills started with an ideal. 

That ideal was to provide farmers with rations scien- 
tifically, honestly and practically made to lowertheir 
cost of production. For thirty-two years this ideal 


has been adhered to. 


Records the country over 


prove that Purina Chows have accomplished and 
are accomplishing the original purpose. They are 
lowering production costs for thousands and thou- 
sands. That is why the sales of Purina Chows have 
grown at such a tremendous rate. It is why feed 
dealers are finding the Purina account so profitable. 


= PURINA MILLs 


ST.LOUIS NASHVILLE BUFFALO E.ST.LOUIS MINNEAPOLIS KANSAS CITY FORT WORTH 
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HE fourth annual feed dealers’ 

| convention of the New Jersey 

State College of Agriculture 

was held in the Short Course Build- 

ing, New Brunswick, N. J., Wednes- 

day, Oct. 20. The meeting was well 

attended. Features of the program 
follow: 

Address, An Agricultural Policy for 
New Jersey, by A. G. Waller; The 
Cost of Feed to Produce a Dozen 
Eggs, by W. H. Allen; The Cost of 
Feed to Produce 100 Pounds of Milk 
by E. J. Perry; What is the Signifi- 
cance of the Large Increase in, Local 
Mixing Plants to the Feed Trade? by 
J. A. McLean, Quaker Oats Co.; Rail- 
road Transportation Problems in Re- 
lation to the Feed Trade, by J. W. 
Roberts, Pennsylvania Railroad Sys- 
tem; New Developments in Feeding 
Experiments by Dr. Jacob G. Lipman; 
Merchandising of Feeds by C. E. Dut- 
row, Ralston Purina Co. A cow judg- 
ing contest, feed identification contest, 
poultry culling and judging demonstra- 
tion and banquet were also held. 


H. W. WERTH, manager of the 
Farmers’ Coroperative Produce Co., 
Manawa, Wis., reports that his firm 
is doing a good business in potatoes 
this season and has recently construct- 
ed a new modern potato warehouse. 


H. S. BEAVER & SON have pur- 
chased the Harold Moldenhauer feed 
mill at Frederickburg, Ia. 


C. E. ASHTON, wholesale coal 
dealer of Saratoga, N. Y., has bought 
the Saratoga Milling & Grain Co., at 
Saratoga Springs, which he will run in 
connection with his famous _half-mil- 
lion dollar dairy farm. C. E. Germain 
has been appointed manager of the 
raill. 


KRAUSE TO REBUILD 

Charles Krause Milling Co., Mil- 
waukee, will rebuild its plant which 
was destroyed by fire Aug. 2, 1926, 
into one of the most modern milling 
structures in the world. The building 
will be of concrete and brick and will 
be as nearly fireproof as possible. It 
will be equipped with the latest type 
machinery and will be motor driven 
throughout. 

The contract for all the machinery 
has been placed with the Allis-Chal- 
mers Mfg. Co., makers of some of the 
best milling machinery in the world. 
Allis-Chalmers Mfg. Co. is also mak- 
ing the plans. 
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Dealers Expect GoodWinter Demand 


Business Prospects Surveyed 
~Two-Thirds Of Retailers Say Trade Will Be Better Than Last Years 


Questionnaire Explains Dealers’ Ideas On{Future Of Commercial Feeds 


By David K. Steenbergh 


HE retail feed business will be 

; better than it was last year in 

the Central Northwest and 
East according to dealers who answer- 
ed a questionnaire which The Feed 
Bag mailed to several hundred names 
picked at random’ from the circulation 
lists of this publication. The question 
was worded as follows: Will this win- 
ter’s business be better or worse than 
last year? 

Approximately two-thirds of the 
dealers who answered the questionnaire 
said “better”, one-sixth said “worse”, 
one-sixth “same”. The returns indi- 
cate that the eastern conditions are 
not as favorable as those in the Cen- 
tral Northwest, however, as two-thirds 
of the latter dealers believe business 
will be better while only one-half of 
the eastern dealers hold the same view. 

Grain Crop a Factor 

The size and condition of the grain 
crop has more effect on the feed busi- 
ness in the Central Northwest than in 
the East judging from reasons which 
the dealers advanced in support of 
their statements that business would 
be either better or worse than last 
year. Three-fourths of the dealers in 
the Central Northwest who said busi- 
ness would be better gave as reasons: 
“poor grain crop”, “poor silage”, “light 
oat crop”, “shorter barley crop”, “poor 
hay crop”, “unmatured corn’, etc. 

Eastern dealers disregarded the grain 
crop and advanced the following rea- 
sons: “better milk, egg and _ butter 
prices”, “lower feed prices’, “more 
prosperous conditions”, “large future 
sales to farmers to date”. The east- 
ern answers are similar to those of the 
minority in the Central Northwest. 


Poor Areas Scattered 

Practically every dealer who predict- 
ed that business would be worse, 
whether of the East or Central North- 
west, had a different reason for his 
opinion. This condition would tend 
to indicate that business prospects were 
poor only in localized and scattered 
areas. Some of the reasons advanced 
were as follows: “wonderful pastures”, 
“depleted farm herds”, “cheap coarse 
grains on farms”, “too much rain”, 
“general business conditions bad”, “fool 
dealers cutting prices”. 

Answers to the second question may 


or may not mean very much. Dealers 
were asked to check feeds which they 
believed would have best sale in their 
localities this season. Practically all 
the central dealers, who answered the 


questionnaire, checked bran and all but 


a few checked linseed meal. Approxi- 
mately one-half of the number checked 
middlings, cottonseed meal and gluten 
feed, a few checked dried grains and 
one checked screenings. Bran and 
middlings were about on par as favor- 
ites with eastern dealers. Gluten feed 
was next in favor with cottonseed meal 
and linseed meal a few points behind. 
What About Mixed Feeds 

Three questions were directed tow- 
ard getting the dealer view-point on 
mixed feeds. Four-fifths of the deal- 
ers who returned the questionnaires 
answered “yes” to the question: Do 
you handle mixed feeds? That means 
one in every five does not handle mix- 
ed’ feed at present and the propor- 
tion in the Central Northwest was 
just about the same as that in the 
East. When it is recalled that The 
Feed Bag circulation is concentrated 
in America’s two great dairying re- 
gions where feed dealers should be 
most progressive it would seem that 
the commercial feed industry has al- 
most unlimited opportunities for ex- 
pansion. 

How do you expect mixed feeds will 
sell this season, the next question read. 
More than half of the dealers who an- 
swered this question, in both the East 
and Central Northwest, wrote either 
“good” or “better”. One-fourth an- 
swered “slow”, “fair”, “dragging right 
now”, or something else in similar 
vein. 

Demand Believed Increasing 

Fifty-eight per cent of all dealers 
who returned the questionnaire an- 
swered affirmatively to the question: 
Do you believe that the demand for 
commercial mixed feeds is getting bet- 
ter each year? The remaining forty- 
two per cent answered negatively and 
comprise the class of dealers who 
should be educated to believe in com- 
mercial mixed rations through the me- 
dium of trade paper advertising. The 
percentage of affirmative replies was 
greater from the East than from the 
Central Northwest. 
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When asked why the demand for 
commercial mixed feeds was increas- 
ig, the dealers answered as follows: 
“commercial feeds give, better results”, 
“extensive advertising”, “uniform ra- 
tion”, “farmers dislike job of mixing 
home ration”, “requires less labor and 
is more economical in long run”. Deal- 
ers who believed the demand for com- 
mercial mixed feeds is not increasing, 
gave reasons for their belief as fol- 
lows: “farmers mixing own rations”, 
“advice of university bulletins’, “too 
much screenings, oat hulls, by-products 
and trash used in commercial rations”, 
“too many cheap mixtures which are 
not profitable for feeder”, “trade not 
educated to commercial feeds”, “local 
feeders produce better feeds’, “too 
much joy-riding now”. 

Most Dealers Buy Rations 


Approximately three-fourths of the 
dealers who handle mixed feeds buy 
their supplies from manufacturers, it 
is indicated by answers to The Feed 
Bag questionnaire. Half of the re- 
maining one-fourth make the mixed 
feeds they sell and the others both 


_buy and make their mixed feeds. The 


percentage of dealers who buy all 
their mixed feeds is greater in the 
Central Northwest than in the East 
where batch mixers are common at 
feed stores. 

The average stocks of the feeds (all 
kinds) in retailers’ hands when The 
Feed Bag questionnaire was returned 
last week will meet requirements for 
6.13 weeks according to answers to the 
question: How long do you estimate 
your present stock of feeds will last? 
Stocks of eastern dealers should last 
5.87 weeks and those of central deal- 
ers 6.25 weeks. The smallest stocks 
reported would meet requirements for 
two weeks and one dealer said he had 
three-months’ supply on hand. 


Future Demand Expected 

Although one-fourth of the ‘dealers 
who returned the questionnaire report- 
ed no future bookings the average fu- 
ture booking among those who did was 
equal to an average ten weeks’ sup- 
ply. The average booking for all deal- 
ers was a supply to last 7.6 weeks; for 
central dealers, 7.7 weeks and eastern 
dealers, 6 weeks. The largest booking 
reported was expected to provide 16 
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weeks’ supply and the smallest four 
weeks. 

The retail feed dealers of the East 
and Central Northwest expect to be 
in the market for an average of 36 
cars each of feed !of all kinds between 
now and spring according to answers 
to the final question on The Feed Bag 
business survey questionnaire. The 
eastern dealers expect to buy an aver- 
age of 62 cars each and the central 
dealers an average of 25.5 cars each. 
A few dealers say they will buy no 
additional feed between now and 
spring. The smallest prospective pur- 
chase is three cars and the largest 200 
cars. The wording of this final ques- 
tion was as follows: How many more 
cars of feed (all kinds) do you expect 
you will buy, in addition to those book- 
ed, before next summer? 

Questionnaire Considered Fair 

Business prospects for the feed in- 


dustry are good from the dealer point- 
of-view which means a lot because the 
dealer is the ultimate distributor: of 
feeds and the single factor in the in- 
dustry close to the consumer. The 
Feed Bag believes that its question- 
naire was handled very fairly and an- 
swered frankly. No attempt to influ- 
ence the dealer one way or the other 
was made either in the introduction 
to the questionnaire or in the wording 
of the various questions. The text of 
the introduction follows: 

“Dear Friend Dealer: Everybody in 
the feed industry is wondering right 
now just how good or how bad busi- 
ness will be this winter. We are going 
tc try and answer the question in the 
next issue of The Feed Bag and need 
your help. Will you please answer the 
following questions frankly and return 
letter in enclosed stamped addressed 
envelope. We will not publish, any 


For Dumping Feed, Grain or Coal 


EIL Underneath Hand Hoist units, with body and hoist 
complete, are an inexpensive means of making your 
light duty motor truck into a labor-saving and profit-making 


dump truck. 


gravel,etc. Easy to mount. 


Ideal for hauling feed, grain, coal, sand, 
Ready for immediate delivery. 


Send for Bulletin 161 and Prices. 


rue HETIL co. 


1345 Montana Ave. 


Milwaukee, Wis. 


Factory Branches: Chicago, Boston, Philadelphia, New York 
Mfgrs, Steel Dump Bodies, Truck Hoists and Steel Tanks 
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names in article and will hold what 
you say in strictest confidence. Please 
help by answering this questionnaire 
and mailing it back to us today. The 
Feed Bag.” 

Every questionnaire counted as re- 
turned was signed by name and ad- 
dress of person and firm making re- 
turn. 


King Midas Mill Flour 
Makes Prize Bread 


The King Midas Mill Co., Minneap- 
olis, is proud of the achievement of 
Mrs. Edwin G. Leibold, Shakopee, 
Minn., who won first prize for baking 
the finest loaf of bread shown at the 
Minnesota state fair. The Shakopee 
Tribune comments on the accomplish- 
ment as follows: 

“After winning first prize three years 
consecutively at the Scott County Ag- 
ricultural society fair at Shakopee, Mrs. 
Leibold this year decided to exhibit 
at the state fair. Of all the exhibitors 
at the big exposition she was awarded 
first place for the best loaf of bread— 
a most enviable record to achieve and 
one that reflects renown upon her 
home community. 

“Mrs. Leibold attributes not a little 
of her success to the fact that she uses 
a Shakopee product, King Midas flour, 
exclusively in baking and finds it far 
superior to any other flour that she 
has tried. Her prize-winning record 
tends to prove it.” 


STERLING ELEVATOR CO., 
Minneapolis, has increased the capacity 
of its elevator by 700,000 bushels. 


FARMERS’ SUPPLY & PRO- 
DUCE CO., feed, lumber and grain 
dealers at Rush Lake, Wis., has been 
sold to the Middleton Lumber & Fuel 
Co., Middleton, Wis. 


GEORGE E. GOETZ, partner of 
Goetz Brothers, wholesale and retail 
seed dealers in the Elk Street Market, 
Buffalo, died recently after a linger- 
ing illness. Mr. Goetz had been in 
the seed business for 33 years. He 
was 65 years old. 


STRATFORD FARMERS’ CO- 
OPERATIVE PRODUCE  CO.,, 
Stratford, Wis., has been incorporated 
with a capitalization of $10,000. The 
company will operate a grist mill and 
handle flour, feed, seeds, and farm 
products. 


DELLS MILL CO. has been incor- 
porated with a capitalization of $2,000 
to operate a flour and feed business 
at Augusta, Wis. 
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Bentley Dadmun Explains Credit 
—And Why It Costs More 


Whitewater Dealer Solved His Book Account Problem Two Years Ago 
Read How He Did It; Perhaps You Can Go And Do Likewise, Why Not? 


HE cash or credit plan of doing 

business, which problem besets 

every merchant, has been solv- 

ed successfully by Bentley Dadmun of 

the Dadmun Co., Whitewater, Wis., 

cne of the most progressive feed deal- 
ers in the state. 

After operating his feed business for 
eighteen years, Mr. Dadmun came to 
the conclusion that a patron who pur- 
chased for cash should receive a low- 
er price than a man who charged his 
purchase, thus entailing much addi- 
tional book work and office expense. 


Changed Two Years Ago 

Accordingly, two years ago he cir- 
cularized his community announcing 
that on and after Nov. 1, 1924, he 
would change his way of doing busi- 
ness. The change provided for two 
prices, one cash, the other credit. The 
cash price naturally was lower than 
the credit price. 

Basing his prices on the market re- 
ports issued twice a week by the Wis- 
consin Bureau of Markets, Mr. Dad- 
mun put the following scale of prices 
into effect on staples such as bran, 
middlings, oilmeal, etc. Straight cars, 
cash, 50c per ton over’ market; 
ton lots,. out of car, cash $1.00 
per ton over market; ton lots, 
out of warehouse, cash, $2.00 per 
ton over market. small extra 
charge was made for small lots with 
delivery in the city. Five cents per 
hundred pounds was added to these 
trices if the account was charged. 


Realize Dadmun is Fair 


Mr. Dadmun’s customers realize that 
the above scale of prices is reasonable 
and fair. This policy of open dealing 
has resulted in making even stronger 
the established feeling that “you al- 
ways get a square deal at Dadmun’s”. 

“Careful buyers,” said Mr. Dadmun 
when interviewed om his cash and 
credit plan, “are quick to take advan- 
tage of cash prices. Many farmers who 
formerly charged their accounts are 
now regularly taking advantage of our 
cash prices. Just to show how well 
the plan has worked I _ found 
cur outstanding accounts were reduced 
over 40 per cent in one year. The per- 
centage of cash sales has increased 


By Al. P. Nelson 


since we instituted the plan so that 
now they run almost 60 per cent.” 

Tt is his firm belief that the custom- 
er must bear the added expense of a 
credit account. “I take great pains to 
tell every credit customer of mine that 


Bentley Dadmun 


the small amount added when charges 
are made is not just interest,” said 
Mr. Dadmun. “I show him that we 
must have a small amount for interest, 
for added office expense etc., in order 
to stay in business. We are interested 
in giving all our customers and our- 
selves a square deal and not in mak- 
ing money on credit transactions.” 

According to Mr. Dadnuin, the farm- 
ers when approached in this manner 
realize that the small difference in 
price between cash and credit is only 
the expense the seller incurs by carry- 
ing the account. It has also had a good 
business effect by showing the farmers 
that it is much to their advantage to 
purchase for cash. 


Co-operates With Patrons 
Mr. Dadmun is willing to co-operate 
still further with his patrons. To 
those whose accounts are in good 
standing he gives’ an average of 30 
days’ credit, that is, goods bought one 
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month may be charged and paid for 
when the next milk-check day comes. 
This has proved to be an act of cour- 
tesy that has resulted in many perma- 
nent customers. 


Accounts, if over sixty days old, are 
closed as far as further credit is con- 
cerned. Interest on, accounts that are 
past due is charged regularly until that 
account is finally paid. 

Studies. Local Conditions 

An example of foresight which was 
exercised by Mr. Dadmun comes to 
light on this point. Being a close stu- 
dent of local conditions he knows that 
milk checks in his community are paid 
on the 15th of the month. Knowing 
also that a bill which reaches a farmer 
on this crucial date is more likely to 
get consideration at this time than 
at any other, Mr. Dadmun has arrang- 
ed his billing so that his customers 
usually get their bills on the 12th and 
13th of the month instead of the first. 
Excellent results have followed this 
method of billing. 

Concerning his billing Mr. Dadmun 
says, “I believe that when a customer 
gets paid for the milk the feed pro- 
duces, the feed should be paid for, or 
else it puts us in the position of the 
banker helping to run the other fel- 
low’s business with our money.” 


This is a good viewpoint to take 
because when feed is bought whole- 
sale it is on a strictly cash basis. The 
feed dealer must pay for a car of feed 
before he can open the door. Natur- 
ally, a dealer expects payment from 
the retail end as soon as possible. He 
certainly shouldn’t be forced to carry 
long time accounts. 


Fine Business Property 

Such a large trade as Mr. Dadmun’s, 
however, was not secured on a good 
credit and cash policy alone. It was 
won by a large establishment which 
serves the residents in the Whitewater 
district very adequately. The Dadmun 
place of business is 200 feet long and 
75 feet wide. The place was just paint- 
ed a light yellow, last month and 
looks almost like the finest building 
in Whitewater. Storage capacity is 
1,500 tons, and 35,000 bushels of grain. 

His cash and credit policy has also 
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been applied to his grist mill. 
of the farmers bring their grain to 
Dadmun’s where it is ground at a 
cash charge of 10c per hundred pounds 
with an additional charge of 1 cent if 
the account is charged. 


Mr. Dadmun makes all his own feeds 
which are advertised under the slogan 
“Square Deal.” He makes a full line 
of poultry feeds and cow feeds, and 
also calf meal and mineral feeds. In 
addition he carries hay, straw, salt, 
seeds, and all by-product feeds such as 
oil meal, gluten, etc. 


Two feed stores are maintained out- 
side Whitewater, one at Eagle, man- 
aged by C. C. Ratzlow, and one at 
Lima, managed by Ross Johnson. 
Farm machinery and flour are handled 


Ever Since 


BIG 


at the Eagle store, and live stock 
bought and sold at the Lima store, 
in addition to the handling of the reg- 
ular feeds. 

Dadmun’s cash and credit policy is 
also in operation at these two branch 
stores and is meeting with the same 
success as the main store at White- 
water. Credit after all is only a con- 
venience for the man who is not able 
to pay cash for his purchases. If he 
is not able to pay, nevertheless receiv- 
ing the goods, some one else must bear 
the cost, either the dealer or custom- 
ers through the loss being distributed 
in the way of necessarily higher prices. 

In summing up his views on the 
cash and credit situation Mr. Dadmun 
said, “I believe that it would be to the 


preciated. 


to use it. 


was placed on the market, in 
1880, it has catered especially 
to Family Trade in territory 
adjacent to the Mill. Our best 
trade is where flour is best ap- 
BIG JO is not a 
popular priced Brand. 1S 
popular only because of its 
superiority, not price. 
high priced, but it is economy 


It is 


It is 


BIG JO 


SELLS BEST BECAUSE 
IT IS BEST. 
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WABASHA ROLLER MILL 
COMPANY 


WABASHA, MINNESOTA 
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best interests of everyone concerned, 
both from the standpoint of the deal- 
er and customer, to have all business 
transacted for cash, but seeing that 
this is impossible in many cases I think 
where credit is extended the patron 
should not object to paying the addi- 
tional expense. If the patron is shown 
just what the expense consists of he 
is usually willing to pay for what he 
gets. 

The many trucks and wagons that 
call daily at the Dadmun_ estab- 
lishments testify that the farmers in 
that community have faith in his 
“square dealing” and find also that the 
quality of his feeds stack up with any 
in the country. 


LAY-EGG CO., Milwaukee, reports 
good demand for their product, espec- 
ially since the price of eggs advanced. 
The company is starting an advertis- 
ing campaign which will eventually 
find its way through all the papers of 
the state. 


T. C. BURWELL, vice-president 
and traffic manager of the A. E. Staley 
Mfg. Co., Decatur, Ill., was a recent 
visitor at Milwaukee attending the 
semi-annual convention of the Assoc- 
iated Traffic Clubs of America. Mr. 
Burwell is a vice-president of the or- 
ganization. 


C. H. COTTON will have charge 
of the new commercial mixed feed 
department of the Kansas Flour Mills 
Corp., Kansas City. The Kansas Flour 
Mills Corp. will offer a complete line 
of Made-Rite and Preferred feeds for 
distribution in split cars with flour and 
millfeed. Balanced rations for dairy, 
hogs, sheep, horses, mules, cattle, and 
poultry are ready for distribution now 
and a line of baby chick feeds will be 
added in spring. 


POST CARDS, sold by the govern- 
ment for one cent each, are the cheap- 
est salesmen progressive feed and 
flour dealers can employ. With the 
help of an inexpensive duplicating ma- 
chine, which can be purchased from 
any one of several manufacturers and 
made to pay its way within a few 
months, government post cards can be 
used to carry your sales message to 
all your patrons frequently and at a 
very low cost. If you have a mailing 
list of 300, for example, your cost 
would not be more than $4.00 each 
time you desire to get your sales mes- 
sage to every one of your customers. 
Write The Feed Bag and we will tell 
you about some of your neighbor deal- 
ers who are using post cards to in- 
crease their business. 
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Feed Distributors And Grain Men 
Hold Successful Meeting 


Growing Importance Of Feed Trade Evident At Buffalo Convention 
Hoyland And Sturtevant To Head Two Groups During Coming Year 


of the Hoyland Flour Mills 

Co:, Kansas City, was elected 
president of the United States Feed 
Distributors’ Association at the an- 
nual meeting held at Buffalo, Oct. 19. 
L. C. Newsome of the Newsome Feed 
& Grain Co., Pittsburgh, was named 
first vice-president; M. C. Burns, sec- 
ond vice-president; D. J.. Schuh, re- 
elected secretary and treasurer. 


(; EORGE W. HOYLAND, head 


The meeting’ was attended by 60 of 
the leading feed handlers of the coun- 
try, who expressed enthusiasm over 
the accomplishments of the associa- 
tion in the past year. W. O. Fehling, 
Philadelphia, who retired as president 
of the association, presided at the 
meeting. 


Important Progress Made 

The annual report of President W. 
O. Fehling noted important progress 
in establishing the aims of the organ- 
ization. Mr. Fehling pointed out that 
noteworthy among the developments 
of the past year was the acceptance 
of the uniform trade rules governing 
transactions in feedstuffs by the Mil- 
lers’ National Federation. He declared 
that with this accomplished and the 
previous acceptance of the rules by 
the Grain Dealers’ National Associa- 
tion, the American Corn Millers’ Fed- 
eration, the American Feed Manufac- 
turers’ Association and some of the 
larger terminal exchanges and boards 
of trade, the uniformity in feed trad- 
ing methods so iong desired by the 
feed interests of the country was an 
assured fact. 


It was decided to reduce the official 
staff to make possible a more compact 
working body. Instead of 20 directors, 
it was decided to have 12. The num- 
ber of vice-presidents was reduced 
from five to two. 


Twelve Directors Are Named 


The following directors were elected 
for two-year terms under the new plan 
adopted at the meeting: George W. 
Hoyland, Hoyland Flour Mills Co., 
Kansas City; L. C. Newsome, New- 
some Feed & Grain Co., Pittsburgh; 
D. G. Lowell, Washburn-Crosby Co., 
“and O. A. McCrea, Pillsbury Flour 
Mills Co., Minneapolis; John Caldwell, 
Ralston-Purina Co., St. Louis and W. 
O. Fehling, Samuel Bell & Sons, 
Philadelphia; for one year terms—M. 


C. Burns, Buffalo; V. M. Green, Green- 
Mish Co., Washington, D. C.; A. S. 
McDonald, McDonald Commission Co., 
Boston; J.W. Jouno, Donahue-Stratton 
Co., Milwaukee; E. C. Dreyer, Dreyer 
Commission Co., St. Louis and A. L. 
Buxton, Kentucky Chemical Manufac- 
turing Co., Covington, Ky. 

J. P. Parks of Kansas City served 
as chairman of the nominating com- 
mittee. There were two other mem- 
bers on this committee—E. B. Terrill 
of the Early & Daniel Co., Cincinnati, 
aud Samuel King of King Bros. & 
Co., Philadelphia. 


GIDE LIGHT 


By D. K.S. 


J. P. HESSBURG of the Hiawatha 
Grain Co., Minneapolis, claimed the 
only Indian princess in captivity at the 
Buffalo convention. “I knew some of 
them westerners would bring their 
squaws,” one of the Statler bell-hops 
said to another. 

* * * 


A. S. MacDONALD, of the A. S. 


MacDonald Commission Co., Boston, - 


must have greatly distressed his Scotch 
ancestors if they were able to look 
up to him while at the convention. 
Mac was so happy over his election as 
first vice-president that he cast aside 
all the traditional racial characteristics 
and was one of the.best fellows at the 
convention banquet. 
* * * 


J. P. PARKS, feed broker and job- 
ber of Kansas City, was present with 
his pretty and young wife, fooling all 
the boys into believing he was on his 
honeymoon trip. Mr. and’ Mrs. Parks 
had never been outside of Kansas City 
before and they had “the time of their 
lives”. 

* * 

G. E. HILLIER and L. S. MONT- 
GOMERY, Penick & Ford veterans, 
represented their firm at the big event. 
Mr. Hillier, manager of the feed de- 
partment, had been with Penick & 
Ford 21 years and Mr. Montgomery, 
recently appointed manager of the 
“black-strap” department with head- 
auarters at New York City, has been 
with the company 12 years. 
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ROWING comparative import- 
(G ance of the feed trade as part 

of the grain industry was not- 
ed at the annual convention of the 
Grain Dealers’ National Association, 
held at Buffalo, Oct. 18-20. A large 
proportion of the more than 500 per- 
sons in attendance were identified with 
the feed trade and there was an under- 
current of powerful agitation which 
may eventually result in changing the 
name of the association to be the 
Grain and Feed Dealers’ National As- 
sociation. 

The association went on record as 
urging the abolition of the Federal 
Trade Commission which it described 
as a “worse than useless arm of our 
federal government”. Another resolu- 
tion favored solution of the farm prob- 
lem through a more diversified system 
of agriculture and cessation of new re- 
clamation or irrigation projects. Open- 
ing of new land for farming,- it was 
said, tends “to make worse an already 
serious condition of over-production.” 


Oppose Intrusion, in Business 

Other resolutions urged support for 
the association in its efforts to prevent 
untold harm to every branch of the 
grain trade by theorists and politicians, 
and the elimination of class favoritism 
in legislation and the intrusion of the 
government in private business. 

“We must respectfully urge the re- 
moval of the revenue tax on grain 
transactions,” another resolution said. 
In this resolution appreciation of ef- 
forts to reduce taxes was expressed. 

Sturtevant New President 

C. D. Sturtevant of Omaha, first 
vice-president of the association the 
last two years, was elected president 
to succeed F. G. Horner of Evanston, 
Til. 

A. S. McDonald of the A. S. Me- 
Donald Commission Co., Boston, was 
elected first vice-president. John S. 
Green of Louisville was re-elected sec- 
ond vice-president. Charles Quinn was 
again named secretary and treasurer. 

W. O. Fehling to Directorate 

W. O. Fehling of Samuel Bell & 
Sons, Philadelphia, was added to the 
hoard of directors. Mr. Fehling, the 
retiring president of the United States 
Feed Distributors’ Association, was 
named as that organization’s repre- 
sentative on the board. 

Among the interesting addresses de- 
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KING PINS OF THE GRAIN TRADE. 


From left to right: 


Charles Quinn, secretary-treasurer of the 


Grain 


Dealers’ National Association; C. D. Sturtevant, president; and Fred Horner, 


retiring president. 


livered were by W. Sanford Evans of 
Winnipeg on “Co-operation and Wheat 
Pooling in Canada” and by Axel Han- 
sen, chairman of the grain futures com- 
mittee of the New York Produce Ex- 
change on “Buffalo Market Advan- 
tages in Connection with the Resump- 
tion of Future Trading in New York.” 

Consideration was given to proposed 
changes in the trade rules, but action 
was deferred pending further study. 

“Every member get a member” was 
heralded as a slogan for the associa- 
tion. 

Praise for Buffalo’s Hospitality 

The convention was one of the most 

successful in the history of the asso- 


ciation. The manner in which Buffalo 
handled the meeting was the subject 
of general praise. It is doubtful if any 
convention city of recent years won 
so much commendation for hospitality 
as Buffalo did the past week. Auto- 
mobile, railroad and boat trips, and a 
dance helped to make the three days 
of the meeting entertaining, as well as 
educational. Capt. Irving O’Hay, U. 
S. A., retired, was the principal speak- 
er at the banquet. William J. Hein- 
hold, president of the Buffalo Corn 
Exchange, was chairman at the ban- 


quet. George B. Wood was general 
chairman of the Buffalo convention 
committees. 


W. D. FEHLING, retiring president 
of the United States Feed Distributors’ 
Association, was greatly interested in 
a copy of The Feed Bag he saw at the 
convention. He will receive all future 
numbers regularly at the offices ot 
Samuel Bell & Son, Philadelphia. 

* 

H. H. BINGHAM of the Bingham 
Grain Co., Indianapolis, and T. H. 
STORY of W. H. Story & Co., New 
York City, had to leave the street car. 
temporarily while viewing the falls 
from the gorge belt line. As a result, 
the excursion returned late and delayed 
the banquet. It was lucky Messrs. 
Story and Bingham weren’t riding on 
the Spanish railway over the whirlpool 
rapids. 

* * 

ERNEST G. HART of the Lake 
Shore Elevator Co., Cleveland, kept 
his hand on his key to the Bungalow 
Club all the while he was viewing 
Buffalo harbor from the steamer 
Americana. The boat didn’t have a 
permit to go out to the three-mile limit 
and Ernie was too far from his source 
of supply. 

* * * 

W. A. HOTTENSON of the W. M. 
Bell Co., Milwaukee, upheld the tra- 
ditional glory of the brewers’ market. 
Bill's room at the Statler was just as 
famous as Milwaukee used to be. 


The Jacobson 
Ball Bearing 


Pulverizer 
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The Jacobson Grinds More Feed per H. P. 


MR. E. J. L. JUDD, Sec. and Treas. H. H. KING FLOUR MILLS CO., Minneapolis, writes thus: 


‘“‘We are writing you this letter thinking that you might be interested in know- 
ing how the Jacobson Grinder which you sold us, is working. 


“‘We are very well pleased with it and find that it does very nice work. We 
can get more material through this machine: and do better work with much 
less power than we can with any other grinder which we have ever used.”’ 


Complete information on request. 


S. HOWES CO., INC. uREKa works SILVER CREEK, N. Y. 


Greatest 


AN Grinder 


The Latest 
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Know Facts Concerning Your Car 


When Buying Insurance 


Liability May Be Denied If Motor Number Is Incorrectly Stated 
Everybody Should Know Legal Tangles Of Automobile Insurance 


* By Leslie Childs 


great majority of retail merchants, 

in common with other business 
and professional men, carry insurance 
upon their cars. This is true because 
few men are financially able to carry 
risks of this kind, and resort to insur- 
ance in the name of common prudence. 

Absolute Accuracy Essential 

So far so good, but, in this connec- 
tien, it 1s well to bear in mind that 
in buying insurance a contract is being 
entered into which is usually based 
upon representations made by the ap- 
plicant. And further, where the ap- 
plicant warrants the truth of such rep- 
resentations, their falsity may render 
a policy issued thereon void. 

It follows, that in making represen- 
tations, that are by the terms of the 
policy made warranties, the insured 
should use care and see that they are 
in fact correct. This is true because a 
careless statement at this time may be 
the cause of trouble, disappointment, 
and perhaps actual loss to the insured 
should he seek to recover under his 
policy. The importance of this point 
to car owners in general may be illus- 
trated by the following. 

Wrong Factory Number Given 

In one case of this kind a car owner 
applied for insurance upon his auto- 
mobile. By the terms of the policy, he 


1: goes without saying, that the 


warranted the truth of certain repre-. 


sentations. One of these warranties 
covered the factory number of the car, 
and the car owner thereupon sub- 
scribed to a warranty that the car car- 
ried a certain factory number. 

While this policy was in force, the 
car was stolen and the insured sought 
to recover under his policy. At this 
time the insurance company ascer- 
tained that there was no car manufac- 
tured by the maker of the insured car, 
that carried the factory number war- 
ranted by the insured. It was then 
clear that the insured had not given 
the correct factory number, as required 
by the terms of his policy. 

Company Denies Liability 

On this state of facts the insurance 
company denied liability, on the ground 
that in giving the wrong factory num- 
ber the insured had breached his war- 
ranty; and that this was material for 
the reason that without the correct 


factory number it (the insurance com- 
pany) was deprived of the chance of 
recovering the car from the thief. 

A dispute followed which culmin- 
ated in a lawsuit. ,; The car owner ob- 
tained a judgment in the lower court. 
The insurance company appealed, and 
the higher court: in passing upon the 
question raised, among other things, 
said: 

Car Owner Denied Recovery 

“The warranties in the instant case 
were that the factory number of the 
automobile insured was 87382, and that 
it was new when purchased. * * * 

“It clearly appears that the represen- 
tation that the factory number was 
87382 was made and relied upon by the 
defendant, [insurance company] and 
that it was untrue. The uncontradicted 
evidence is that the policy would not 
have been issued, had the agent known 
that the factory number of the car had 
not been correctly given. The correct 
number of the car was material to the 
risk when assumed for many reasons. 

Facts Material to Risk 

“With the correct factory number, 

the defendant could trace the car from 


the factory, and thus ascertain wheth- . 


er it had been theretofore stolen. 
* * * And that with the correct 
factory number the defendant could 
communicate with the manufacturers 
and secure the numbers of the trans- 
mission, clutch, and other component 
parts of the car, with which it could 
identify it and trace it through various 
purchasers, * * * and that quick 
action and correct information are 
necessary to make certain of a recoy- 
ery of the car, and thereby reduce the 
liability of the company under contract. 
Ok Ok 

“For the foregoing reasons, we are 
oi opinion that the statement, represen- 
tation, and warranty as to the factory 
number of the car at the time of the 
issuance of the policy, and made a 
part thereof, were material to the risk 
when assumed, and were untrue, and 
that by reason thereof the policy was 
and remained void, and there can. be 
no recovery thereon. * * * 

Summary and Conclusion 

It is of course obvious that each 
case of this kind must be decided in 
the light of its particular facts and 
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circumstances, and general rules are 
out of order in so, far as covering the 
subject is concerned. However, the 
case reviewed above is one of force 
and value, and constitutes an illustra- 
tion of the possible danger to an in- 
sured in carelessly subscribing to war- 
ranties in an automobile policy. 

Certainly, in the light of the holding 
ot this decision, where a policy makes 
representations as to the model, fac- 
tory number, or other features, warran- 
ties, the insured should for his own 
protection see that the information 
asked for is correctly stated. Truly 
the case reviewed illustrates a point 
that may well be had in mind by car 
owners in general, when insurance con- 
tracts are being entered into. 


FARM HENS should be culled now 
for the last time this season, accord- 
ing to L. E. Card, chief of poultry 
husbandry at the University of IIli- 
nois. Dealers are urged to pass the 
word on to their patrons, as best feed- 
ing results are obtained with culled 
fiocks. 


G. W. SPEAR, manager of the Wy- 
ocena Farmers’ Co-operative Co., Wy- 
ccena, Wis., writes that he is expect- 
ing a good feed year, and will be buy- 
ing corn and oats as well as millfeeds. 
Mr. Spear has replaced the gasoline 
engine in his rye engine with an elec- 
tric motor. ‘ 


W. H. BOHNER, of the firm of W. 
H. Bohner & Son, Pillow, Pa., is put- 
ting electric power in his mill, which 
will operate new mixing and milling 
machinery now being installed. 


W. C. GIRTON, president of the 
Community Flouring Mills, Berwick, 
Pa., is installing a late type 80 hp. 
Fairbanks & Morse crude oil engine, 
and removed all his electric power. He 
contemplates cutting his power bill in 
half through the change. 


BENJAMIN HORTON, who has 
been in the feed business at New 
Hampton, N. Y. for more than 14 
years, is installing the latest type high 
speed steel elevator to unload cars of 
bulk grain, gluten, etc. 
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Armour Grain Company 
Milwaukee, Wisconsin 


Operating: 
C. M. & St. P. Elevator ‘‘E”’ Elevator ‘‘B’’ 
1,400,000 bushels Capacity 400,000 bushels Capacity 
Milwaukee, Wis. Savanna, IIl. 


Consignments Solicited 
fer 


Milwaukee, Wis. 
Savanna, Ill. 


PRIVATE WIRE SYSTEM 
: To All Principal Markets 


Western Offices: 
Fort Dodge, Iowa Des Moines, Iowa 


Charlie Geiger & Son, grocers at Ottawa, Illinois, have handled WHITE 
SWAN flour for—let’s see—over 35 years isn’t it, Charlie? 


To my notion, 35 years swimming side by side with WHITE SWAN has 
got “Trudy Ederle’” backed off the boards. -WHITE SWAN is 
Charlie’s choice because he knows it’s the very best flour he can give 
his trade. 


If YOU aren’t giving YOUR trade WHITE SWAN, I’m telling you 
you’re missing a “gosh awful” opportunity to make friends for life out of 
your customers. 


—= 


F. A. RUENITZ, Presipenr, 
SPRINGFIELD MILLING COMPANY, INC. 


SPRINGFIELD, MINNESOTA 


- Write-me for samples—and PLEASE sign your name PLAINLY. | hate signature’s you can’t read. 
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Prepared by the Minneapolis branch 
ofice Hay, Feed and Seed Division, 
Bureau of Agricultural Economics. 


HE market on wheat mill feeds 
has displayed a better under- 
tone during the past week than 
for some time. The outlook as far 
as the demand is concerned is more 
encouraging as inquiry both from near- 
by sections as well as from the East 
has recently shown a marked improve- 
ment. At the same time selling pres- 
sure has remained moderate with such 
feed that is being offered coming on 
the market only in single carload quan- 
tities. 

The larger city mills during the past 
few weeks at no time offered feed be- 
yond October shipment, although a 
few of the interior mills made sales 
up to the first of the year with premi- 
ums being fetched on November-De- 
cember over the October price. One 
interior mill making pure bran re- 
cently reported fair sized sales of both 
pure bran and standard middlings at 
$23.00, Minneapolis basis, for Novem- 


ber-December shipment. 

Mixers recently have also displayed 
an interest in standard middlings and 
during the last few days $25.00, Chi- 
cago was quite generally bid from this 
source on middlings either for prompt 
or November shipment. Most holders 
have not advanced prices and at the 
present time the going market is about 
$23.00, Minneapolis, or $25.50, Chicago. 

Mill feeds for shipment out of Min- 
uieapolis. are held relatively firmer than 
the offerings from interior mills. 

Flour middlings, however, failed to 
advance with standards and in the case 
of some interior mills making only 
medium quality, prices on flour mid- 
dlings barely were steady and in some 
cases were slightly reduced. 

The demand from the principal dairy- 
ing sections is expected to show a 
gradual improvement due to the fact 
that dairy cows fed largely on frozen 
pasturage are not producing the nor- 
nial supply of milk. A steady and in- 
creasing demand for commercial feed 
is, therefore, expected from now on. 


Consumers and retail feed dealers 
generally are considered as carrying 
only -small stocks and should the de- 
mand show a further improvement, the 
market is considered to be in good 
shape to make further advances. 

The market on linseed meal has also 
displayed a firmer undertone. The de- 
mand is good and more than sufficient 
to take care of the present produc- 
tion in the Northwest. 

The cottonseed meal market remains 
quiet, with further slight reductions 
having. been made recently. Very lit- 
tle business is being consummated with 
the bulk of the trade holding off on 
buying this concentrate due to the ab- 
normally large cotton crop which is 
about to be harvested. Many. dealers 
kave already contracted for cotton- 
seed meal at prices above the present 
market and this is expected to result 
in slow shipping directions. 

Gluten feed and gluten meal prices 
have shown no change for some time 
with the demand, while not active, still 


‘“‘Tust the Cream of the Wheat’’ 
That’s why— 


Your Trade Will Like 


CREMO FLOUR 


Bread—Baked With CREMO FLOUR—Has Real Wheat 
Flavor—It Always Tastes Like More—Builds Bigger Business 


‘ MIXED CARS } 


We can Ship CREMO 
in Mixed Cars with 
Bran and Middlings. 
Prompt Service. Write 
for our Quotations. 


CROOKSTON MILLING COMPANY 


MERCHANT MILLERS 


CROOKSTON, MINN. 
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steady enough to maintain prices. 
Various feeds for quick shipment and 
with immediate directions are quoted 
on the Minneapolis market today, Oc- 
teber 28, as follows: Standard bran, 


$21.75; pure bran, $22.50; standard 
middlings, $23.00; flour middlings, 
$26.00 to $27.00; red dog, $31.50 to 
$34.00. 


KEWAUNEE GRAIN ELEVA- 
TOR, Pound, Wis., is re-roofing and 
re-siding its buildings. with corrugated 
galvanized iron. 


FARMERS’ ELEVATOR ASSO- 
CLATION of Nebraska will hold its 
twenty-fourth annual convention at 
Hastings, Nebr., November 16-18. 


2. .2..2..2..2 2 2 2 2 2 2 2 2 2 2 2 2 


RIPON BRAND 
DRIED SKIMMILK 
A valuable food in concentrated form 

for Poultry and Animal Feeding, 
carefully manufactured for this pur- 
pose. Write for prices, samples and 


formulas. 
UNIFORM QUALITY, QUICK SERVICE. 


Becks 


MANUFACTURED BY: 


RIPON PRODUCE COQ 


2. 2. 2.2. 2.2.2.2. 2. 2.2. 2. 2.2.2. 


x. 


2 


2. 2 


Attrition Mills 
Grind Any Feed 


WRITE FOR BULLETIN 1229 


Allis-Chalmers Mfg. Co 
MILWAUKEE, WIS. 


SHIPPERS OF 


RED DURUM 


AND OTHER GRAINS 
for POULTRY FEED 


DELMAR COMPANY 


-.ELEVATOR CAPACITY -- 2,000,000 BUSHELGS.... 


502 Flour Exchange, MINNEAPOLIS, MINN. 


L. R. HAWLEY, manager of the 
Memphis plant of the Quaker Oats 
Co., has been elected director of the 
Colonial Country Club. 


JOHN G. GILL of the R. E. Jones 
Co., Wabasha, Minn., and Duane L. 
Norby of the Cargill Grain Co., Mil- 
waukee, have been elected to member- 
ship in the Milwaukee Chamber of 
Commerce. 


F. C. YERGES, manager of the 
Reeseville Elevator Co., Reeseville, 
Wis., was in Milwaukee with the view 
of establishing a branch office for the 
sale of “Mothers’ Pancake” flour. 


W. G. SLUGG, well known to the 
feed trade at Milwaukee, is now state 
representative of the Riebs Co., Mil- 
waukee grain firm. Mr. Slugg will 
represent the Riebs Co. in addition to 
handling his wholesale feed business. 


CONSTRUCTION of a new sky- 
scraper to house the Chicago Board of 
Trade is expected to start at an early 
date. The cost of the 45-story struc- 
ture will be approximately $25,000,000. 
Six financial groups in Chicago have 
submitted revised propositions for final 
acceptance to the building committee 
of the wheat mart. The building is to 
eccupy the same site as the present 
one except that it is to be set back 
30 feet from Jackson boulevard to al- 
low for the heavy cross-street traffic 
on the corner site which it will occupy. 


COX GRAIN CO. is converting its 
elevator at Moran, Kans., into a poul- 
try and dairy feed plant. The latest 
machinery for such a plant is being 
installed, including a Standard Mill 
Supply Co. mixer, Fairbanks Morse 
motor, one two-pair-high roller mill, 
one hammer mill. 


M. J. GARSKE'’S new mill, elevator 
and feed house are rapidly nearing 
completion. The plant will be oper- 
ated as the Glenwood City Mill, Glen- 
wood, Wis. 


Since 1891 


FRANK A. PIERCE C8. 


ALL GRADES 


SCREENINGS 


For grinding or feeding 
purposes. 
ALSO 

No. 1 MIXED FEED 
OATS 


Send for Samples 
MINNEAPOLIS, MINN. 
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Taylor Heads New Firm 
At Milwaukee 


The Wisconsin Grain Elevators Co., 
a $100,000 corporation, has been organ- 
ized to take over the Armour Grain 
Co. business in Milwaukee, according 
to announcement by Albert R. Taylor, 
president of the new concern and pres- 
ent local manager of the Armour Grain 
Co. 

The Wisconsin Grain Elevators Co. 
will operate the new Elevator “E”, at 
the foot of Seventh avenue, recently 
completed by the Milwaukee road at a 
cost of approximately $500,000. The 
new elevator replaces one destroyed 
by fire several years ago and has a ca- 
pacity of 1,500,000 bushels. 

The 400,000 bushel terminal elevator 
at Savanna, IIl., also formerly control- 
led by the Milwaukee office of the Ar- 
mour Grain Co., will be operated by 
the Wisconsin Grain Elevators Co. 
The Savanna elevator is favorably lo- 
cated for shipment into practically all 
of Wisconsin and will be valuable to 
the new firm in developing a merch- 
andising business throughout the Cen- 
tral Northwest. 

The new company’s capital con- 
sists of 1,000 shares at $100 each. Be- 
sides Mr. Taylor, other officers of the 
firm are Edward C. Christl and J. W. 
Rank. Mr. Christl was associated with 
the P. C. Kamm Co., Milwaukee, for 
many years. 

Albert R. Taylor, president of the 
Wisconsin Grain Elevators Co., is one 
of the best known grain men in the 
United States and is a former president 
of the Milwaukee Chamber of Com- 
merce. Mr. Taylor was associated with 
the firms of Fagg & Taylor and Tay- 
lor-Bournique when they’ enjoyed 
world-wide reputation and trade. 


JOHN B. EDGAR, of the Happy 
Feed Mills, Memphis, is now chairman 
of the board of directors of the Munic- 
ipal River and Rail Terminal, suc- 
ceeding the late Milton H. Hunt. 


HIAWATHA 


Grain Company 


MINNEAPOLIS, MINN. 


SCREENINGS 
GRAIN—FEEDS 


We Specialize in the Better 
Type of Feeding Screenings 


Get Our Samples and Prices 


A COMPLETE LINE OF 
MIXED GRAIN FEEDS 
and 
GUARANTEED-TO-SATISFY MASHES 


also 


MIXED CARS 


Containing any of the standard mill feeds-- 

bran, middlings, rolled oats, oil meal, etc., 

as well as oyster shell, animal protein 
products, dairy feed, etc. 


Write, wire, phone for quotations on requirements 
of any size. 


Northrup, King & Co. 


FEEDS AND SEEDS 
MINNEAPOLIS, MINN. 


Sterling Poultry Feeds 


Company 
STEPHEN GIRARD BUILDING 
PHILADELPHIA, PA. 


Maryland Coal & Coke 


Seam New River district of West Virginia, 
producing coal of strong structure and ex- 
cellent preparation; all mines equipped with 
efficient shaker screens and loading booms. 


Our coal analyzes approximately 25% vola- 
tile, less than 5% ash, less than 1% sul- 
phur. It is strong structured and screens 
and carries with minimum degradation. 


WE MAKE 
5" Lump—2"x5" Egg—7/8" x2" 


— 


Operators of mines in the famous Sewell 


J 


Nut 


Our illustrated folder will be gladly sent to dealers upon request. 
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Boost The Feed Bag To Firms You Do Business With 


GetDadmun’s Prices | 


oo 
oo ais 
= On POULTRY FEEDS’ 
We offer Square Deal Poultry feeds for 
aie shipment in mixed cars with any other ele 
o0 feeds, or in local lots at the same price. oo 
Always freshly mixed. 
WHITEWATER, 
THE DADMUN COMPANY wisconsin’ 
oo 


00 


Buy 
PURITAN BRAND 


The Genuine Live Reef 


CRUSHED OYSTER SHELL FOR POULTRY 
Packed in new 100 lb. burlap bags. 


CHICK, MEDIUM and COARSE Grades 


Quality and Service Unsurpassed 


All Goods Guaranteed 


_The Crushed Oyster Shell Company 


BILOXI, MISS. 


BY DISPLAYING OUR 
SPECIAL INTRODUCTORY 


“Set Up” 


Backed by National Advertising 


Dog Food 


Has proven a very ~~ and profitable line 

for Feed Dealers. It is seasonable every month 

in the year and every sale means a repeat—cater 
to the Dog Owners. 


UNLIMITED OPPORTUNITIES 


are possible in developing this line of business. 
Write today for our attractive Dealer’s propo- 
sition and full information about Perfection Dog 


Food—the Food that ‘‘Feeds the Champions.’, 


PERFECTION FOODS CO. 


BATTLE CREEK Dept. 22 MICHIGAN 
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P. E. ENGEL, Hudson, N. Y., re- 
ports all kinds of feeds in excellent de- 
mand, with an increase in- volume of 
business practically double that of last 
year. He is installing a one-ton mixer 
to replace one of half-ton size, and 
also a larger corn cutter. Mr. Engle’s 
small mixer and corn-cutting machin- 
ery has already found a buyer in the 
person of George A. Steuerwall of 
Hillsdale, N. Y. 


GOTZ BROTHERS ware- 
house at Auburndale, Wis., was totally 
destroyed by fire October 10. Stocks 
of feed and molasses stored in build- 
ing were consumed by the flames. The 
loss was covered by insurance. 


ELMER J. DeBUHR of the Froed- 
tert Grain and Malting Co., Milwau- 
kee, has been elected to membership 
in the Milwaukee Chamber of Com- 
merce. 


-E. S. BAKER and H. R. Peck have 
purchased the feed store formerly 
owned by Edward Wiley & Son, 120 
Water street, Janesville, Wis. Mr. 
Peck had been employed by the for- 
mer owner of the business for the last 
five years and Mr. Baker until recent- 
ly represented the Charles H. Krause 
Milling Co., Milwaukee, Wis. 


The 
Hadden Grain Co. 
300 MITCHELL BUILDING 

44 GRAIN TRADE 
at MILWAUKEE 


ORDERS FOR FUTURE 
DELIVERY SOLICITED 


YEARS IN THE 


Phone Broadway 642 


Established 1880 


PAINE, WEBBER 
& COMPANY 
Members 


94-100 MICHIGAN ST. 
Telephone Broadway 8700 
MILWAUKEE 
E. J. Furlong, Resident Partner 


Qn oo 
oo oo 
oo 
| 
| 
| 
| 
| 
NEW YORK STOCK 
EXCHANGE 
SS j DETROIT STOCK 
EIN OTE NEW YORK COTTON 
BAS 2 per) EXCHANGE 
CHICAGO BOARD 
Tr Paps 
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C. N. BARRETT, manager of 
Northrup, King & Co, Minneapolis, 
S. N. Osgood, of Stuhr-Seidl Co., Min- 
neapolis and H. H. Brandon, of Ohio 
Marble Co., Piqua, Ohio, were recent 
visitors at the offices of The Feed Bag. 


FIRE HAZARDS are greatly in- 
creased at feed stores and elevators 
during the winter and many readers 
of The Feed Bag should be interested 
in a new bulletin “Safety and Economy 
in Heating”, recently published by the 
service department of the Grain Deal- 
ers’ National Mutual Fire Insurance 
Co., Indianapolis, Ind. The Grain Deal- 
ers’ National Mutual Fire Insurance 
Co. will be glad to mail copies of this 
new bulletin to readers of The Feed 
Bag at their request. 


O. J. MELCHER has worked up a 
mighty fine wholesale business ship- 
ping high-class potatoes in connection 
with his general feed and lumber busi- 
ness which he operates as the Melcher 
Lumber Co., at Wild Rose and AI- 
mond, Wis. 


H. J. PARKIS, one of a pioneer 
family of millers at Galway, N. Y., 
has, bought land at Ballston Lake, N. 
Y., on which he will erect a new mill 
to make self-rising buckwheat flour. 


E. J. CRANE, famous feed dealer 
at Chippewa Falls, Wis., has opened 
a place of business at Thorp, Wis., 
which makes his sixth station. He is 
handling King Midas flour at Thorp 
as well as at his other five stations. 


ALLIS-CHALMERS BULLETIN 


Allis-Chalmers Manufacturing Co., 
Milwaukee, Wis., has recently issued a 
new bulletin No. 1229, dated October, 
1926, which explains the Allis-Cha!- 
mers attrition mill. The bulletin is 
printed on fine paper and is beautifully 
illustrated. It also describes machin- 
ery which may be used with the Allis- 
Chalmers attrition mill, and we sug- 
gest that dealers who are interested, 
write the Allis-Chalmers Manufactur- 
ing Co., Milwaukee, and request a copy 
of the bulletin. 


Personal 
Attention 


SHIP T 


OY |. CAMPBELL 


Commission Merchant 


GRAIN and SEEDS 


MILWAUKEE, WISCONSIN 
Authorized Successor to RUNKEL & DADMUN 


DANIEL F. RICE 


225 POSTAL TELEGRAPH BLDG., 
Careful Personal Attention to Speculative Trades in Future Markets 


GRAINS, PROVISIONS, COTTON 


MEMBER CHICAGO BOARD OF TRADE 


CHICAGO 


PHONES: HAR. 0622—HAR. 0625 


Everything in Mixed Cars 


We can ship on C. M.& St. P., Green Bay & Western and C.& N.W. 


FLOUR, BRAN, MIDDLINGS, OIL MEAL, COTTON 


™>———> TWENTY-FOUR HOUR SERVICE 
RED OAK BRAND = 
z RED OAK DAIRY FEED 20% ; 
RAPIDS DAIRY 16% 
- RED OAK HEN FEED 
eS RED OAK PANCAKE FLOUR 


SEED MEAL, GLUTEN, HOMINY, CORN, OATS, 
MASHES--in fact, everything in the feed line. 


Price and Quality Right. 


MCKERCHER MILLING CO. 


WISCONSIN RAPIDS, WISCONSIN 
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HENRY MENGER of Allenton, 
Wis., is hauling quite a lot of seed to 
Milwaukee. Henry says business is 
pretty good at his station. 


ARTHUR MEEKER, president of 
the Arcady Farms Milling Co., Chi- 
cago, Ill., is chairman of the commit- 
tee in charge of arrangements for a 
ball which Chicago society will give 
in honor of Queen Marie of Roumania. 


W. S. VANDERZEE, of Albany, 
president of the Eastern Federation of 
Feed Merchants, is installing a roller 
bearing vertical batch mixer, which he 
recently purchased from Sprout, Wal- 
dron & Co., through N. L. Vreden- 
burg, vice-president of the company. 


Throw some Pearl 
Grit to your poultry 
flock and see how 
fast they pick it up. 
Your birds know what they 
need and if you give it tothem 
your profits will be larger. 


Hens need lots of lime to 
% make eggs. Growing chicks 
and young fowls must have 
git if they are to grow and be 
healthy. Feed Pearl Grit and 
9° ~—s see the difference. 


H Pearl Grit is a Good 
Grinder 
% Pearl Grit is made with sharp 
grinding edges which help the 
o’ fowl get the most from its 
2 feed. It does what a smooth 
pebblecannot do in the oo 
ingof the feed in the fowl’s 
a gizzard. 
$ "Send Your Dealers Name 
% and 10c for Sample 
J THE OHIO MARBLE CO. 
fas Ash Street PIQUA, OHIO 
A Return this Coupon 
8 Baclosed is 10c for Trial Sample 
Mame------ 
{ 


SEND IOCENTS FOR SAMPLE 


This advertisement is being read by 
more than four and a half million 
farmers. Stock Pearl Grit and get 
the benefit 
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Dealers’ Association, Today 


2. 2. 2. 2. 2 2 2 2 2 2 2 2 2 2 2 


DRIED BUTTERMILK 


Wire, write or phone us for 
Fresh product direct from 18 plants. . 


FEED FORMULAS 
FEED PLANT INSPECTION—EQUIPMENT 
FEED SYSTEM ENGINEERS 


S. T. EDWARDS & Co. 


2 2 2 2 2 2 2 


110 S. Di ARBORN ST 
CHICAGO, ILL. 


= WHEAT FEED 


‘Wheat Low Grade Flour, Red Dog, Middlings 
Bran, Screenings not exceeding mill run —| 

CRUDE PROTEIN 15.7% 
CRUDE FAT - - 4.6%. 
CRUDE FIBRE - - 83% — 
ST. PAUL, MINN. 


> Office 315 Corn Exchange ~~ 
\ MINNEAPOLIS, MINN. 


If you want a feed that will make you 
friends and money, sell 


Queen Wheat Feed. 


Queen is a dual feed. 
Can be fed to both Dairy 


Cows and Hogs. 


Our feeds are sold direct to 
dealers. 
town. 


Can furnish QUEEN in straight 
or mixed cars with CHERO- 
KEE PURE BRAN or CHE- 
ROKEE MIDDLINGS. 


One dealer in a 


TEWELES SEED 
COMPANY 


MILWAUKEE, WISCONSIN 


BUYERS ‘OF 
NEW CROP SEED 


Submit Samples for Bids 


ASK FOR SAMPLE ENVELOPES 


| FOR 60 YEARS 
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THE LEADING SEED HOUSE 
IN THE NORTHWEST 
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J. COX, salesman for the Burling- 
ton Feed Co., Burlington, Wis., has 
resigned his position to take effect 
January 1. Mr. Cox will then take 
charge of the Kansasville Lumber, Fuel 
& Feed Co., Kansasville, Wis., which 
he recently purchased. 


GLUTEN FEED is now selling at 
the lowest price in many years, accord- 
ing to those in the know. This is the 
first time in fifteen years that gluten 
feed has sold under grass price at this 
late in the season. 


DEALERS from the districts affect- 
ed by hog cholera report that feeders 
are rapidly turning from the feeding 
of corn to the feeding of barley to 
help check the epidemic. Barley seems 
cheap enough and proves to be a 
mighty good feed. 


POTATOES are a good side line 
for the feed dealer, according to the 
Dadmun-LaBudde Co., dealers at 
North Milwaukee, Wis. The Dadmun- 
LaBudde Co. is marketing a car of No. 
1 Northern, white Waupaca potatoes 
to its trade at a good margin of profit 
right now. 


ALFRED MEAD, progressive ex- 
ponent of Reef brand crushed oyster 
shells, tells the world he is proud of 
his membership in the Empty Shell 
Club, which makes its headquarters 
at Morgan City, La. Membership in 
the Empty Shell Club is’ not impos- 
sible to secure and all who are inter- 
ested in hunting deer, ducks, geese 
and doves are invited to write Mr. 
Mead, c/o the Gulf Crushing Co., 
Morgan City, La. 


CARL HAERTEL is the new mill- 
er and production manager of the 
Weyauwega Milling Co., Weyauwega, 
Wis. There is an old tradition that 
when you hire a new miller, the mill 
has to be changed, and the Weyau- 
wega Milling Co. is now making some 
alterations. 


MARTIN’S 
CALF FEED 


IS STILL THE BEST 
and HAS BEEN FOR 
25 YEARS. 


Write For Prices. 


MARTIN CALF FEED CO. 
MINERAL POINT, WISCONSIN 


Join The New Feed 
| 
WHEN YOU NEED 
++ 
+t 
: it | 
MILLS, 
> 
| 
| 
| 
| | 
| 
; 


Classified | 


FOR RESULTS—Place your want ad 
in The Feed Bag—the only strictly feed 
retailers publication. Rates on appli- 
cation. 


PARTNER WANTED 


PARTNER WANTED in established busi- 
ness of milling flour and feed, shipping grain and 
wholesale business. Will accept ig 
in other property. HAWARDEN ROLLE 
MILIS & ELEVATOR, Hawarden, Iowa. 


CORD WOOD FOR SALE 
Seasoned oak cord wood, weighing about 
3600 pounds, at $8.00 per cord, F. O. B. Load- 
ing Stationon C.& N.W. A. L. PETERS, 
Grand Marsh, Wis. 


POSITION WANTED 


Experienced Flour and Feed store o- Eleva- 
tor Manager desires position. ‘I'wenty years 
experience. All side lines. Best references. 
Write C90, j¢/o THE FEED BAG, 86 Michi- 
gan Street, Milwaukee. 


MACHINERY FOR SALE 
FOR SALE, at a reasonable price, one 6 bu. 
Fairbanks Automatic Scale; one small Carter 
Disc separator; one Monarch Corn Crackin, 
and Grading Outfit, No. 100, size 1.— HOA 
GRAIN CO., Waukesha, Wis. 


BUSINESS FOR SALE 
FOR SALE: One of the best retail and 
wholesale flour and feed businesses in the state; 
no competition; and a money maker. Write 
M102, c/o THE FEED BAG, 86 Michigan 
Street, Milwaukee. 


Mention The Feed Bag When Writing Advertisers 


BUERGER COMMISSION CO. 


510 MITCHELL BUILDING MILWAUKEE, WISCONSIN 


Established for over 30 years 


FEED srosswas 
BROADWAY 2017 


HERMANN DEUTSCH 
MANAGER FEED DEPARTMENT 


IF IN THE 
MARKET FOR 


Your consignments solicited, BARLEY especially. 


GRIST MILL FOR SALE 


Complete grist mill used only eight months; 
45 horse power Advance Rumley motor; J. B. 
Hammer mill. D. D. LEWIS & SON, Dodge- 
ville, Wis. 


IN MINNEAPOLIS 
STAY AT 


WHEN 


The 
New Nicollet 
Hotel 


OPPOSITE TOURIST BUREAU 
ON WASHINGTON AVENUE 


The Northwest's Finest Hotel 
600 ROOMS WITH BATH 
OR CONNECTING 
Every room an outside room 


Largest and Finest Ballroom in the 
Northwest 


257 Rooms at 
41 Rooms at 
38 Rooms at 


Suites and Special Rooms at 
$6.00 to $9.00 


MAIN DINING ROOM 
COFFEE SHOP 


Three Blocks from Both Depots. 
Retail Center and Wholesale Center 


W. B. CLARK, Manager 


IMMEDIATE SHIPMENT 
MIXED CARS 


Pure Bran Middlings 
Flour Midds. Red Dog 
34% O. P. Oil Meal eg 
Straight or Mixed Cars sinataaiaeeel 


“Get Acquainted with Our Sudden Shipment Mixed Car Service” 


NORTHWESTERN FEED CO. 


John E. Geraghty, President Maurice J. Beaubaire, Secretary 


511 Metropolitan Bank Building 
MINNEAPOLIS 


COTTON SEED MEAL 


NUT AND PEA SIZE CAKE 
ALL GRADES 


Quoting spot and 
future shipments. If 
you are not getting 
our quotations we are 
both losing. Send 
name for market let- 
ters. 


Registered in All States 


MARIANNA SALES CO. 


MEMPHIS, TENN. 
Quality and Service Guaranteed 


THE FEED BAG—NOVEMBER, 1926 


Page Twenty-five 


La 
Hi 
i 
RATES Wine MULE? | 
68 Rooms at................. 2.50 BRAND 
84 Rooms at................. 3.00 \ 
| 
| 


Every Member Get A Member, That’s Our Slogan 


CAHILL GRAIN & PRODUCTS CO. 


Feed--Grain--Screenings 
CHAMBER OF COMMERCE 
MILWAUKEE 


BROADWAY 3682 


Honesty 

EXCELLENT SERVICE 
RIGHT PRICES 
RELIABILITY 
[INTEGRITY 
CUSTOMERS SATISFIED 
KNOWN WORTH 


100% FOR THE DEALERS 


HERRICK FEED COMPANY, INC. 


WHOLESALE FEED SHIPPERS 


HARVARD  :-: ILLINOIS 
PHONES 135 and 118 


+ 22 When you handle + 
Darling’s Meat 
Scraps, Tankage 

= = and Bone Meal +t 
; = tt 
= youare handling the best 
= 
= =| the world produces--and 
= | it doesn’t cost you one 
cent more than the other 
kind. 
State Distributors 
Freep Darling 6 Company 
oe & GRAIN CO. Union Stock Yards oe 
MILWAUKEE Chicago 


2.2. 2. 3.3.3. 2.2. 2. 2. 2. 
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CEREAL GRADING 
COMPANY 


GRAIN MERCHANTS 


Orders for corn, oats, rye, 
barley, milling or feed wheats 
promptly filled. Try our re- 
cleaned 37 pound No.3 white 
oats. They will please your 
trade. 


Operating Elevator “L”’ 
MINNEAPOLIS, MINN. 


CHARCOAL 
COD LIVER OIL 
DRIED BUTTERMILK 
PEARL GRIT 


Bag Lots -- Ton Lots 


Dadmun-LaBudde 
Company 


NORTH MILWAUKEE 


Poultry Feeds 


|| All A-C Feeds are made from 
lll the best of Grain and Pro- 
|| tein Concentrates. 


A-C BABY CHICK FEED 
A-C BABY CHICK MASH 
A-C EGG PRODUCER 
A-C DEVELOPER 

A-C SCRATCH 


Guaranteed to produce results. 


WRITE FOR SAMPLES 


Wisconsin Milling 
Company 
MENOMONIE, WISCONSIN 


| 
A-C | 
| | 
| 


F. V. DUNNEBACKE, president of 
the Dunnebacke Co., dealers in feed, 
grain and building materials at Keno- 
sha, Wis., announces that his corpora- 
tion has increased its capitalization to 
$100,000. John B. Scheunemann is sec- 
retary of the Dunnebacke Co. 


BREYER BROS., WHITING & 
CO. feed; mill at Waupun, Wis., 
has resumed operations after a shut- 
down of several weeks pending instal- 
lation of a new boiler. The company 
is building a new warehouse to sup- 
plant several sheds now being used. 


WASHINGTON KLEIN has com- 
pleted building an addition to his 
plant which provides a larger office 
and increased warehouse and milling 
space. 


DOUD MILLING CO. has re- 
opened its plant at Dennison, Ia. 


KING MIDAS OFFICE 

The King Midas Mill Co., Minne- 
apolis, has opened a new jobbing office 
at Green Bay, Wis., under the direc- 
tion of R. A. Martin. The King Midas 
Mill Co. also announces that R. H. 
Cameron, Fond du Lac, Wis., and the 
Northern Flour & Grain Co., Escan- 
aba, Mich., have recently taken on the 
King Midas account. 


E. J. KOPPELKAM 


GRAIN FUTURES 


373 Broadway 
MILWAUKEE, WISCONSIN 


Phones Broadway 32, Broadway 783 


Member Chamber of Commerce 


Printed messages 
They are profitable 
ADTKE 
BROS. CO. 
EsrasuisHep 1894 


PRINTERS 
LITHOGRAPHERS 
BINDERS 

344-346 MILWAUKEE STREET 


MILWAUKEE 
1076 WISCONSIN 


PHoneE 
Broapway 


Doughboy 35% 


Dairy, cheaper and 
more complete than 
oil meal. 


Get a complete line 

in every car. You 

have 

9 8 Doughboy Quality 
Feeds and Flours 


to choose from. 


Write for our weekly 
quotations. 


NEW RICHMOND ROLLER MILLS CO. 


NEW RICHMOND, WISCONSIN 


MIXED CARS ARE OUR SPECIALTY 


00 
00 


00000 
000000 


Phone | 
Broadway 


4961 


When in the market for oo 
Grain and Mill Feeds of 
all kinds. 


oooooo000000 


oO 


0000 


DONAHUE-STRATTON COMPANY 


MILWAUKEE 


Brokers for 
CLINTON CORN GLUTEN and 
CORN OIL CAKE MEAL 


Operating 
Cc. & N. W. RAILWAY ELEVATORS 
AT MILWAUKEE 
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FEEDS \ | 
Business 
expands with 
| 


I. B. SWANSON CO. 


MILLFEED 


Corn Exchange Minneapolis 


GET MY PRICES—SAVE MONEY 
A. L. STANCHFIELD 
Carlots and Mixed Cars 
FLOUR, MILLFEED 
OILMEAL, ETC. 


502 Corn Exchange Bldg. 
MINNEAPOLIS, MINN. 
“‘Stand by Stan’’ 


Consign Your Grain To 


HENRY RANG & CO. 


MILWAUKEE 


We offer Two-Market Service 
Between Milwaukee and Chicago 


E. L. PHELPS & CO. 
MINNEAPOLIS, MINN. 
GRAIN—FEEDS 
Manufacturers of 


“Franklin”? Ground Flax Screenings 
**Dandy” Ground Grain Screenings 


Camel Wheat Feed 


Summer Seller’’ 
Phone: Geneva 2911 


EXCELSIOR MILLING CO. 


827 Flour Exchange 
MINNEAPOLIS, MINN. 


J. ERNEST McLAUGHLIN 
Certified Public (Wis.) 

McLAUGHLIN and COMPANY 


Audits—Costs—Systems 
1322 First _ Soo Line 


Grain and Milling Audits 


WRITE FOR QUOTATIONS 


Maney Brothers Mill & Elevator Co. 
Mixed Cars Shipped Immediately 
GROUND FEED 
Sacked Grain—Mill Feed 
1809-11 Minnehaha Ave. MINNEAPOLIS, MINN. 


BAGS BURLAP OR COTTON BAGS 


Sellers and Buyers of 
BAGS OF ALL KINDS 


NATIONAL BAG MFG. CO. 
725-729 Washington Ave. S., 
MINNEAPOLIS, MINN. 


E. S. GRIMES of the Cargill Grain 
Co., Minneapolis, was taken in for 
more than he bargained when he at- 
tempted to help J. L. BOWLUS, Mil- 
waukee traffic expert, solve a social 
problem the first night of the conven- 
tion. But Eddie came up smiling. 


CHASE EMPLOYS BLIND 


The October number of Bagology, 
house organ of the Chase Bag Co., 
carries an interesting story of blind 
men at work in the Milwaukee Bag 
Co. plant. The blind men were em- 
ployed as an emergency measure dur- 
ing the war, at the close of which, they 
sought permission to retain their 
places, and are stiil on the job. 

“It was understood it was not a 
matter of charity, as these men wanted 
to earn a living and not be a burden 
to society. 

“They are earning the same ' rate 
of pay as other workers. They pro- 
duce an excellent quality of work, and 
it is yet to be found where they have 
made a mistake in turning the wrong 
size or style bags. 

“The outstanding feature of the blind 
men is that they are the most cheer- 
ful workers in the whole plant, with 
smiling, pleasant faces. They appear 
glad that they are living and doing 
something, even though handicapped 
by the loss of sight.” 


Corno HyGrade Oat Feed 


—13% Protein— 


Also Reground Hulls, Rolled 
Oats and Corno Feeding Oatmeal 


Three Minute Cereals Co. 


Cedar Rapids, Iowa 


North American Seed Co. 
Wholesale 


Field and Grass Seed 
Reed and Florida Sts. 
MILWAUKEE, WISCONSIN 


IOWA MILLING CO. 


CEDAR RAPIDS, IOWA 
Shippers of 
CORN and OATS 


Cedar Rapids Weights and Grades 
Get our prices—We can save you Money 


The easiest way to uniformly 

feed Cod Liver Oil and Yeast 

to Poultry is through the New 

Product called LAY-EGG. 
Write For Proposition 


THE LAY-EGG COMPANY 
MILWAUKEE, WIS. 


Pure Grushed Oyster Shell 


FOR POULTRY 


For Quality, Price and Service Ask 
Us for Delivered Price when in the 
market. CARLOTS ONLY. 


COONS BROKERAGE CoO. 


MILWAUKEE, WIS. 


M. G. Rankin & Co. 
SHIPPERS OF 
Feeding Stuffs and Grain 


20-21 Chamber of Commerce 
Milwaukee, Wis. 


Minnesota Feed Company 
Feed, Grain, Screenings 
Write for Prices 
MINNEAPOLIS, MINN. 


1,000 Bushel 
GRAIN FUTURES 
Private Long Distance Phone 
Office and Exchange Floor 


Broadway 1738 
INC. 


B. J. ASTON, 


No. 9 Chamber of Commerce, MILWAUKEE 


fa Albert Miller & Co, 
192 N. Clark St. Chicago, IIL 


Solicits Consignments 
HAY and STRAW 


Good Sales—Promp! Returns 


LINSEED MEAL 
CARLOTS 


Linseed By-Products Co. 


34 CHAMBER OF COMMERCE 
MINNEAPOLIS, MINN. 


Mailing Lists 


Will increase sales 


Professions, Business Concerns. 


9% 5 Feach 


Storage 


Excellent Feed Storage Facilities. 


Negotiable Warehouse Receij t; Issued. 
ASK US FOR OUR LOW STORAGE RATES. 


Storage 
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| 
ROSS-Gour LU. J. 


oO oO 

Prairie Queen Flour | [5 Hs 
+ Cream of Corn Gluten | 

Is Good Flour a0 a0 

sconsin | contains all of the richness and Cream 55 
et us show you Wisconsin 
dealers who say, “If we can | = of the Corn. That is why Feeders 5 
get a customer to buy one bag h d f oo 
of Prairie Queen he'll come | == Who have used it—prefer it. aa 
back to buy a barrel.” 

SCOTT LOGAN — CO. Bo os lowest price in a good many a 
years—namely $25.00 bulk basis 

Chicago—Nov.-Dec. shipment— 

oe price guaranteed—is in effect on = 

AG Cream of Corn Gluten right now. 

3 oo AO 
Mother's Favorite ai If you want the Gluten business Bo 
Fine self rising pancake, all book a car of 
buckwheat and pure or ream OF Torn now. o0 
buckwheat flour. 

OO 

WHY NOT GET YOUR SUPPLIES oo ES 
FROM ECREA SOLD ONLY BY 

; h ices. 00 

Wire or phone for prices ais LABUDDE FEED & GRAIN Co. oF 

= 
Reeseville Elevator || 53 MILWAUKEE... .. .. WISCONSIN 


F. J. PHELAN CO. 


The Aristocrat of Feeds 


MILWAUKEE, 
WIS. 


Groin qWehandle all kinds 
100 LBS. NET of feed and offer the 
best possible service to 
the retail feed dealer. 
Write for our quota- 
tions and let us keep 
you posted on the 
Minneapolis market. 


Special Attention to Hedges X 


TWINE NEEDLES 


If it’s a BAG. We have It. 
Should You Have a Surplus, 
‘*We want it’”’ 


THAN 
Fredman Bag Co. 


Established 1889 
36 Years Honest Service I ‘, J © SEPH Cc oO Ine 
— 
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Che feed Bag = 

Dealers’ Paper™ oo 

00 

Vol. 2. No. 11. NoveMBER, 1926 SO 
00 

DAVID KNOX STEENBERGH 
Managing Editor 


Published monthly at Milwaukee for re- 
tail feed, flour, grain, coal and allied products 
dealers. The only strictly retail dealer pub- 
lication in the field. Subscription price—$2.00 
per year. 


Changes in advertising copy may be sub- 
mitted up to the 15th of the month preceding 
date of issue. Last closing date, the 25th. 
For advertising rates, etc., address The Feed 
Bag, 86 Michigan street, Milwaukee. 


Au. P. Nexson, Assistant Editor. 
E. C. Spencer, Buffalo Representative. 


OOO00000000000 


oo 
0 


Copyright, 1926, Editoral Service Co., Inc. 00 


LINSEED | 
MEAL 


We want to quote 
every carload buyer 
of Linseed Meal in 
the territory served ) 
by Minneapolis and 
Superior Mills. We 


always have Lin- 


seed Meal to offer. 


00 


Send us a post card 
today and we will 
wire quotations to- 
morrow. If you 
don’t know us, look 
us up. We have 
meal for quick ship- 
ment now. | 
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STUHR-SEIDL || |. 
COMPANY |) 


We Make 
SPENCE FLAX SCREENINGS 
LaBudde Sells | 


oo 
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FRANKE GRAIN CO. 


Established 1892 


GRAIN AND FEED 


00000000000 


CORN, OATS or 


MILWAUKEE - WISCONSIN 


00 


Deutsch & Sickert 


400-402 Chamber of Commerce 


O p a MILWAUKEE, WISCONSIN 


JOBBERS AND DISTRIBUTORS OF 
High Grade FEED of All Kinds 


CROWN 


... HIGH GRADE ... 
GROUND SCREENINGS 


1414% Protein, 8% Fat, 14% Fibre 


None Better 


Send Us 


YOUR GRAIN 
and 
HAY 


Consignments—‘‘To Arrive’’ Offers 


1926 


| | 
HERE 


te) 
MADE ONLY BY % 


LADISH MILLING CO. SWEET DAIRY. 
MILWAUKEE, 


We have desirable selling territory open for reliable 
brokerage connections. WRITE US. 


if LADISH MILLING CO. 
MILWAUKEE, WIS. 


FEED 
Wis Sept: 18, 1926 
\ 
rant pact? 16 sweet paitY 
tadish millin’ Co» milwaukee 
pealet ghaware flout Feed Co- 
No- 23 F pat 8 - 2 26 wate of 8- 10:- 26 
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MIDAS MILL Co. 


MINNEAPOLIS, MINN. 


Wy 


